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AMERICAN COMPANIES 
INSURE BALLET RUSSE 


Two Policies of $100,000 Each and One 
Bond of $50,000 Taken By 
Otto Kahn 








BROKERED BY BAGOT & COMPANY 





Crdinarily, This Type of Coverage is 
Handled by Lloyds—Seventy 
Dancers in Troupe 





Otto Kahn, chairman of the board of 
directors of the Metropolitan Opera 
Co., has taken out insurance covering 
the famous Ballet Russe. This is the 
Diaghileff troupe, which after revolu- 
tienizing Russian dancing went to Paris 
and then to London, where it quickly 
made an international sensation. The 
insurance was placed by Bagot & Co., 
New York brokers, who specialize on 
art and theatrical insurance, and who 
placed the line on the Morgan collec: 
tion. 

How Insurance Was Placed 

The total amount of insurance was 
$250,000. One policy, for $100,000, was 
in the nature of use and occupancy in- 
surance to protect the backers of the 
cancers from loss in the event of non- 
fulfillment of contract. Another, for 
$100,000, was fire insurance on the cos- 
tumes and scenic properties of the com- 
peny and the third was a bond for $50,- 
000 to the United States Customs De- 
partment, guaranteeing that the said 
costumes and scenery would be taken 
out of this country within four months. 
by giving this bond, the costumes and 
Scenery were exempt from duty. 

The troupe of seventy dancers arrived 
last week on the steamer “Lafayette” 
for a tour of the United States. They 
will dance for two weeks at the Cen- 
tury Theatre, New York, and four 
weeks at the Metropolitan Opera 
House, New York, also the dancers are 
scheduled to appear during February 
aud March in most of the larger cities 
of this country. 

Generally a Lloyds Proposition 

Heretofore, this class of insurance, 
whether on foreign or domestic road 
companies, has been placed in Lloyds, 
but this insurance is written only by 
American companies. William F. Frie- 
deborn, of Bagot & Co., who secured 
and placed the business said this week 
ong Eastern Underwriter concern- 
! ; 

“The object of taking this insurance 
Was to protect the Metropolitan Opera 
(Continued on page 16.) 


DIRECTORY OF DEPARTMENTS. 
Page 
Life Insurance ..........scsssseeee 2 
SI - ci-nicatoasl ieuatidooonsdoee 
Fire Insurance {+t eeseateeshe eae 
Casualty & Surety .................17 








“ Che largest fire insurance company in'America”’ 
ELBRIDGE G. SNOW, President 
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Equitable Life Insurance Company 


Of Iowa 
$100,000,000.00 of Insurance in Force 


J. C. CUMMINS, President DES MOINES, IOWA 








We reached our goal of $100,000,000 insurance 
in force in 1915 because of the loyalty and con- 
centrated effort of our splendid agency force 








Our men are rapidly increasing their incomes because 


EQUITABLE OF IOWA POLICIES SELL EASILY 


Full Line of Policies—Low Net Cost—Large Annual Dividends 





MUTUAL BENEFIT’S 
EXTRA 20 P.C. DIVIDEND 


Company to Pay $1,156,978 in Addition 
to $5,784,889 Regular 
Dividends 








ANNOUNCEMENT MADE THIS WEEK 





How Company Has Liberalized During 
the Past Eight Years—Surprise 
to Agency Force 





The Mutual Benefit Life Insurance 
Company announced this week that an 
extra dividend of 20 per cent. will be 
paid in addition to the regular divi- 
dends, which scale (same ag the pre- 
vious year) was announced a couple of 
weeks ago. 

The regular dividend amounts to $5,- 
784,889.98; the special dividends will be 
$1,156,978. 

The announcement caused the great- 
est enthusiasm among agents of the 
company as no inkling of it had been 
given in advance. 

Last Substantial Increase in 1914 

The last substantial increase in Mu- 
tual Benefit dividends was made just 
before Christmas in 1914. 

During the past eight years the com 
pany has made a record of steadily in- 
creasing liberality. 

In 1907 the Mutual Benefit still fur- 
ther liberalized, for both old and new 
policies, its non-forfeiture system adopt- 
ed in 1879 and modified in 1895 and 
1900. 


In 1908 the company established a 
suspended mortality fund, which re- 
lieves it of the necessity of changing 
its dividend scale to meet fluctuations 
in death losses from year to year. 

In 1909 the company increased its 
dividend scale for 1910 and declared a 
special dividend of $675,000 payable in 
1910 in addition to the increased divi- 
dends. 

In 1910 the company established a 
real estate depreciation fund, In 1911 
it established a _ security fluctuation 
fund and made a further increase in 
its dividend scale for 1912. 

In 1912 the company established 
higher reserves for policies issued prior 
to 1900, and provided that thereafter 
the loan and surrender values of such 
policies should be based upon such 
higher reserves. 

In 1913 the company declared a spe- 
cial dividend of $867,000. In 1914 it 
paid a special dividend of $861,000 and 
adopted an increased dividend scale for 
the year 1915. 

Increases in the dividend scale have 
followed the establishment of contin- 
gency reserves computed upon a mathe- 
matical basis, and which, in the light 
of past experience, are amply sufficient 
to protect the Mutual Benefit against 
those contingencies to which all life 
companies are liable. 
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Tuesday aft 1 was Equitable of 
DECLARES EXTRA DIVIDEND lows mintilos ot te Fried tounios ——. : | 
FOLLOWING A BANNER YEAR F. M. Hubbell FINANCIAL STATEMENT 


Equitable Life of lowa Makes Announce- 
ment at Jubilee Convention—F. M. 
Hubbell Honored 


To celebrate the achievement of pass- 
ing the $100,000,000 mark in insurance 
in force, about 100 representatives of 
the Equitable Life Insurance Company 
of lowa gathered at the home office on 
Monday and Tuesday of this week, the 
affair proving to be a very happy occa- 
sion. 

An added feature to the celebration 
was the fact that the gathering assem- 
bled on the birthday anniversary of 
F. M. Hubbell, one of the founders and 
at present chairman of the board of 
directors of the company who was 77 
years old on Monday. Mr. Hubbell pre- 
sided at the banquet held at the Des 
Moines Club, that evening, while his 
grandson, F. Windsor Hubbell, treas 
urer of the company, acted as toast- 
master. 

This banquet was a 
double program wag carried out. 
serious part was as follows: 

“Cream,” by H. S. Nollen, vice-presi- 
dent; “The Press and Insurance,” by 
Harvey Ingham, Ed. Register and Lead- 
er; “The Qld. Boys,” C. B. Merrill, 
general agent at Cleveland; “The New 
Boys,” W. N. Golden, general agent at 
Pittsburgh; “Being Glad,” Sen. Lafay- 
ette Young; “Equitable of Iowa,’ Em- 
ory English, State Insurance Commis- 
sioner; “Iowa,” Gov. George W. Clark; 
Presentation of prizes, J. C, Cummins, 
president. 

Extra Dividend Announcement 

Great applause greeted an announce- 
ment by Vice-President Nollen, during 
the course of a review of the annual 
statement of the company, of an extra 
dividend to policyholders during the 
current year on policies issued subse- 
quent to January 1, 1907—when the 
company changed to a 3% per cent. 
reserve basis. This extra dividend will 
approximate an average of 20 per cent. 
on all forms. 

It was pointed out that there has 
been set aside for dividends payable 
during 1916 the sum of $666,037. 

Making Merry 

The “funny” side of the program was 
arranged by Walter St. John, the popu- 
lar Des Moines general agent of the 
company. Mr. St. John, in addition to 
being the leading general agent of the 
Equitable of Iowa, has achieved con- 
siderable success in the moving pic- 
ture business. He applied his genius 
in this particular to the getting up of 
a series of cartoons and slides which 
furnished fine amusement for the gath- 
ering. 


hummer. A 
The 


Interesting Features 

* A special program was arranged for 
giving the visitors an insight to the 
workings of the home office. Each de- 
partment was visited at five minute in- 
tervals by groups of ten, an exhibit in 
each department explaining the work- 
ings to each group. 

The State capitol was visited, the 
visitors having an opportunity of enter- 
ing the vault and seeing where Equi- 
table of Iowa securities are kept. In- 
cidentally the aggregate securities on 
deposit Jan. 1 of this year was $16,070,- 
168. Special cars were provided for 
the trip to the capitol. 


individuality at its full value. 





mean the realization of all your dreams. 





The aged and highly esteemed chair- 
man of the board of directors, F. M. 
Hubbell, was the recipient of special 
honor. Mr. Hubbell, who celebrated 
his 77th birthday anniversary has taken 
an active interest in the company from 
the date of organization. Its reputa- 
tion and standing have to him been as 
sacred as that of a child. He holds 
policy No. 1 and his grandson, F. W. 
Hubbell, treasurer of the company has 
policy No. 100,000. 

Company’s Annual Showing 

The company’s annual statement was 

a source of gratification to the field 


force as well as the home office. It 
showed the following. 
Increase 
CS re $17,818,706 $1,978,510 
State deposits... 16,070,168 1,782,207 
Surplus to policy- 
yg ee 2,348,000 181,000 
Ins. in force ....100,355,117 13,950,905 


Other features of the statement are: 


Actual to expected mor- 
tality (average for last 


| ae 44.00% 
Per cent. of interest and 

rents earned to mean 

admitted assets ...... 5.83% 
Per cent. of insurance in 

force written since or- 

WOMIGACION oiccceccecsss 63.00% 
Per cent. of admitted as- 

sets in first mortgage 

Re ee ee 82.10% 
Amount of first mortgage 

RL acs orsiahinwin aaah e $14,628,821.83 
Value of security for first 

mortgage loans ...... $62,396,965.00 


ASSETS INCREASE $1,800,000 








Annual Meeting of Phoenix Mutual Life 
—Interest Rate on Surplus Earn- 
ings Higher Than Usual 





Rounding out the most successful 
financial year in its history, the direct- 
ors of the Phoenix Mutual Life Insur- 
apce Company heard detailed reports 
of the business done in the last twelve 
months at the annual meeting held this 
week. The total income of the Com- 
pany for the year just closed amounted 
to $8,246,000, showing an increase of 
more than $340,000 over 1914, $7,906,- 
1£5.62. The assets of the Company are 
now about $40,027,000, an increase of 
about $1,800,000. Last year the assets 
were $38,207,336.12. 

At the meeting five directors were re- 
elected to serve for three years as fol- 
lcews: John M. Holcombe, Isaac W. 
Brooks of Torrington, Colonel Louis R. 
Cheney, Major John P. Elton of Water- 
bury and Joseph R. Ensign of Simsbury, 

President Holcombe announced that 
the Company had never had a better 
year and that the rate of interest on 
the earnings from surplus funds of the 
Company was higher than in a number 
ef years. No claim against the Com- 
peny remained unpaid at the end of the 
year in which proofs had been approv- 
ed. Every claim, it was announced, was 
paid on the day, or before, the proofs 
were approved. 

The officers of the Company were re- 
elected. 





Solicitors are like gizzards, no good without grit. How many times have you promised yourself to cut loose from your present environ- 
ment and connect with some young company where you can find a future worth considering? When you climb to the top of the rut 
you have always traveled in, and look out into the wide world, you lack grit to make the first step, don’t you? Ambition is the main- 
spring of success, but a mainspring has no force unless you wind it up. Grit is the key with which you can do the winding. Jf you 
have ambition enough to desire a better position, and grit enough to go after it, you can spend the winter months in a country where 
the sun shines every day; where the roses bloom perpetually ; where frosts are few and a freeze almost unknown. You can secure a 
good position in a state where only eleven companies wrote as much as a million each last year; where a competitor does not lurk 
behind every bush, and the first wail of a new born infant is not “hard times.” If you have the grit to make a change and a reasonable 
amount of ability you can obtain a connection with the Louisiana State Life Insurance Company, of Shreveport, Louisiana, that will 
_ That will mean promotion as rapidly as you are entitled to it and the capitalization of your 
The president of this Company is W.T. Crawrorp; Vice-President and General Manager, THomas P. 
Lxoyp, M. D.; Superintendent of Agencies, W. M. Linpszy, all of Shreveport, La. ; 














Northern Assurance Company of Michigan 
OF DETROIT, MICHIGAN 


CLARENCE L. AYRES, President and General Manager 
December 31, 1915 
ASSETS 


Municipal Bonds and First Mortgage Secur'ties ..................cccccceeceee $830,205.44 
Premium Loans, of which none is for first year premiums .................. 17,385.28 
Policy Loans: on this Company’s policies as collateral ..................... 77,235-59 
ND va .5.2.e scx eeivn Se bsinbudaiodue bad 0% eevke uk ckser eau xésveiieussivencis 4,340.98 
ee Dif tnacnbioriwube se wbneaeTHedueis nv dekard bodutnesinneseainbdaeenwicus 41,023.71 
ID 3.5 nnn 0kd tuadtevedhivnscieensikoks ho banbnpthnumeasiasecs 8,817.55 
I a a i a 19,994.13 
Net Amount of deferred and uncollected premiums (Reserve charged in 
NEE atc aiaae Lesnde saninammedirmaemcane vagerodebbbGksndbdebbieictes coasts 18,968.68 
Tue from other Companies on re-insurance................0. 00. e ccc ce ccc cuccucce 6,500.00 


$1,024,471.36 


LIABILITIES 

Reserve (Michigan Standard) including disability reserve ....... $880,947.76 
ee EOE vcs vsvenennscacbaecdasinsvcnscdsessocssnes 19,802.90 

$861,144.86 
tt ek ee 6,721.14 
EE OID 5 wich 0's $0606 te pAS6 s0d00600664645h00s betes seuasecesoncwe 518.52 
I I op cveniccbesesrncsidsctedencnscvesdosvescnewvetssvabenevacecee 12,500.00 
I cuicintnessandaresiess ceedqar'sidvactiulebsotversiacsnsiacvontios 6,509.71 
Capital and Surplus to Policyholders..................... ccc cccccccceuccucecuces 137,077.13 


$1,024,471.36 





WATCH US GROW 


No Schemes—Just Life Insurance 
Growth 8 Years 2 Months Ending December 31, 1915 


Paid-forAssur- 





Year Ending Income Assets Reserve - 
- - - | isiameaaiiialnie I _| ance in Force 

Dec. 31, 1907.... | $81 554.41 $144,097.74 $17,146.15 | $2,111,000.00 

Dec. 31, 1909.... | 142,852.98 256,481.26 | 115,236.25 3 906,648.00 

Dec. 32, W988... | 216,065.89 | 420 443.12 | 271,811.34 7,056,630.84 

Dec. 31 1913... 311,028.20 | 676,046.68 531,439.86 10,077,462.00 | 

Dec. 31, 1915... 379,082.24 | 1,024,471.36 | 861,144.87 | 12,185,019.45 
~ | 


The investments of this Company are confined to Municipal Bonds and First Mortgages 
on improved income bearing Real Estate worth at least double the amount loaned. 























SPECIAL AGENCY OPENINGS 
FOR 


OHIO and ILLINOIS— 


PHILADELPHIA LIFE INSURANCE CO. 


JACKSON MALONEY, Manager of Agencies 
PHILADELPHIA 


ALL STANDARD FORMS OF LIFE INSURANCE POLICIES 








Life Insurance and Texas 





Texas has more than four million people, made up of 
home grown population and the best selections from other 
states. They are a progressive people and they are buying 
life insurance—about seventy million dollars a year. 

More than a hundred thousand suitable subjects in the 
State are uninsured, and several times that number inade- 
quately insured. We want ten or a dozen more good field 
men tc tell them about the Southland Life. Address— 


JAS. A. STEPHENSON, President 








DALLAS, TEXAS 
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Fred A. Howland Head 
of National Life, Vt. 


New President a Keen Lawyer With 
Extensive Experience in Public 
Affairs 








WAS DE BOER’S RIGHT HAND MAN 





Harry M. Cutler Elected First Vice- 
President—Elections Please Agency 
Corps of Company 





Montpelier, Vt., Jan. 18.—The presi- 
dent’s chair was vacant for the first 
time in many years at the annual meet- 
ing of the National Life Insurance Com- 
pany of Vermont, held to-day. Joseph 
A. DeBoer, for years the beloved and 
revered leader of that company, had 
recently passed through the dark vale. 
Every man around the broad table felt 
a sense of keen personal loss. Fortu 
nate, however, is the company or busi- 
ness organization that is not a “one- 
man concern.” And not the least of 
the foresightedness of the late Presi- 
dent DeBoer was the association with 
himself .of men qualified at any time 
to take command of the company in 
which he was so prominent a factor, 
if an emergency came. It was a fore- 
gone conclusion that the mantle of the 
presidency would descend upon Fred 
A. Howland, qualified in every way to 
be the head of the National Life of 
Vermont; and that Second Vice-Presi- 
dent Harry M. Cutler would be elevated 
to the first vice-presidency. Such were 
the results of the meeting. President 
Howland came to the National Life in 
1903 as counsel and in 1909 he was 
elected vice-president. He had been 
President DeBoer’s right hand man in 
all matters connected with the com- 
pany, and his rounded legal ability and 
his fine executive skill found scope in 
supplementing and supporting the work 
of the chief executive, which aimed and 
succeeded in placing the National Life 
in an enviable position in the life -insur- 
ance world. With smoothness and 
safety the business of the National Life 
will move on under the new leadership, 
and the same safe progress that has so 
long characterized the company will 
continue to be manifest. The National 
Life policyholders, and their beneficia- 
ries, have in President Howland an 
ideal life insurance executive. 


A Dartmouth Man 

Mr. Howland was born in Franconia, 
N. H., in 1864, and was educated at 
Phillips Andover Academy and Dart- 
mouth College, from which he was 
graduated in 1887. Mr. De Boer was 
also a Dartmouth man. 

In 1890 Mr. Howland was admitted to 
the bar and practiced law at Mont- 
pelier as a member of the firm of Dil- 
lingham, Huse & Howland from 1892 
to 1908. Mr. Dillingham was United 
States Senator, and Mr. Huse was coun- 
self of the National Life of Vermont. 
In 1903 Mr. Howland was appointed 
counsel for the National Life, succeed- 


ing Mr. Huse, and he was elected vice- 
president of the Company in 1909. 

As far back as 1888 Mr. Howland be- 
gan to take an interest in public af- 
fairs, serving the State as secretary 
of civil and military affairs from 1888 
to 1890; clerk of the house of represen- 
tatives from 1896 to 1898, and he was 
aiso State’s attorney for Washington 
County. He was elected Secretary of 
State and insurance commissioner in 
1898, and served until 1902; and for 
several years he was a member of the 
State Board of Library Commissioners. 

Helped Revise Banking Laws 

In 1909 the Governor appointed him 
chairman of a committee to submit a 
revision of the banking laws of the 
State. 





FRED A. 


HOWLAND 


The New President 

A personal glance at Mr. Howland 
reveals in him the prominent charac- 
teristics of the granite hills of old New 
Hampshire, the State in which he was 
born. He is a man of impressive ap- 
pearance, standing six feet, two inches 
in his stocking feet. He is married and 
has four daughters. 

Mr. Cutler was born in Montpelier in 
1867, and his first business connection 
was with the First National Bank of 
Montpelier. Later he became teller 
and then assistant cashier. He entered 
the service of the National Life of Ver- 
mont in 1889, was elected assistant 
treasurer in 1890 and treasurer in 1897. 
In 1899 he was elected a member of 
the board of directors, and a year later 
a member of the finance committee. 
Later he was made second vice-presi- 
dent, retaining the title of treasurer. 
He is one of the best posted men on 
life insurance finance in the country. 

The result of the elections gave 
pleasure to the agency corps of the 
company, as the new officers have their 
confidence to a man. 


STATE MUTUAL 70 YEARS OLD 


ANNUAL MEETING IN WORCESTER 








Larger Insurance—Fewer Surrenders— 
Average Interest Return on Mort- 
gage Loans, 5.33 Per Cent. 





Old officers of the State Mutual Life 
of Worcester, headed by Burton H. 
Wright, president, were re-elected at 
the seventieth annual meeting of the 
company on Tuesday of this week. It 
was the State Mutual’s most prosperous 
year and the following are some ex- 
tracts from President Wright’s report 
to directors: 

We issued during the year 9,627 poli- 
cles for $23,118,504 of new insurance. 
Restoration of policies previously 
lapsed and insurance purchased by divi- 
dends increased this amount by $827,- 
716, making the total amount of new 
insurance actually assumed $23,946,220. 
This is the largest amount ever written 
by the company and exceeds that of 
the previous year by $1,616,353. The 
average amount of the policies written 
was $2,402. The average amount of 
the policies written the year before 
was $2,360. As heretofore, Massachu- 
setts led all other States in the produc- 
tion of new business, the total amount 
written being distributed in about the 
usual proportion among the various 
States in which we do business. 

The insurance terminated from all 
causes amounted to $14,174,218, which 
leaves the total amount of insurance 
in force at the end of the year $189,- 
667,638, and shows a net increase for 
the year of $9,772,002. 

Our receipts from premiums were $6,- 
537,726.28, and from interest and all 
other sources, $2,423,943.70, making our 
total receipts $8,961,669.98, an increase 
over the previous year of $381,112.61. 

The following table, showing the 
amount of insurance written and our 
premium income during each of the 
past five years with the amount in 
force at the end of each year, denotes 
the substantial progress which is being 
made by the company. 


Insurance in Force 
at End of Year 
$149,704,815 


Premium 
Income 
$5,402,862.15 


New Insurance 
1gtt.... $19,178,413 


1912.... 22,831,849 5 689,579.82 160,951,604 
1913.... 23,051,034 5,980,271.76 171,310,426 
1914.... 22,329,867 6,237,958.31 179,895,636 
1915.... 23,946,220 6,537,726.28 189,667,638 


Our disbursements for death claims, 
matured endowments, dividends, cash 
values of policies surrendered, annui- 
ties, expenses and all other accounts 
amounted to $6,743,052.85. In addition 
to these disbursements we have charg- 
ed off for amortization of bonds and de- 
preciation $63,510.05. Our book assets 
now stand at $47,143,151.11, an increase 
for the year of $2,155,107.08. 

The amounts paid for death claims, 
$2,130,730.54 and for matured endow- 
ments, $1,012,079.92, are considerably 
greater than in any previous year. 

Increased Dividends 


The dividends returned to  policy- 


holders amounted to $1,335,913.01. This 
is an increase of $245,991.12 over the 
amount returned the previous year and 
represents a reduction in the cost of 
their insurance which must, we think, 
be very satisfactory to our members. 


Although the volume of insurance in 
force was much larger, the amount 
paid for surrenders, $802,456.44, was 
less than the year before. The amount 
of insurance surrendered was also less. 

The year’s transactions in policy 
loans were as follows: 


Amount outstanding Janu- 
fe... ae ae 
Loans made during 1915.. 


$6,988,939.48 
2,559,146.32 


$9,548,085.80 


While the policy loans outstanding 
Increased $448,222.15 during the year, 
the increase is materially less than for 
several preceding years, 

Not including policy loans, but in- 
eluding the re-investment of funds re- 
ceived from sales and maturities, the 
investments of the year amounted to 
$6,600,603.06. We invested $3,157,303.06 
in mortgage loans, $115,762.50 in muni- 
cipal bonds, $476,669.40 in railroad 
bonds and $221,530.88 in public service 
corporation securities. Our total mort- 
gage investment now amounts to $15,- 
860,936.06, an increase for the year of 
$2,002,509.06, while our total investment 
in stocks and bonds amounts to $21,- 
464,280.39 and shows a decrease of $56,- 
173.22. The average interest return on 
our mortgage loans for the year was 
5.33 per cent., on our stocks and bonds, 
4.47 per cent., and on our entire book 
assets, 4.95 per cent. 

During the year 484 policyholders 
died holding 677 policies amounting to 
$2,121,517 of insurance. 

Two of our policyholders, insured for 
$30,000, were lost in the Lusitania dis- 
aster. We have notified the Secretary 
of State of this loss and of our claim 
for re-imbursement in the event that 
the Government receives indemnity for 
the loss of American lives which has 
been demanded. 


EDUCATIONAL SESSIONS 





Barrett & Snow, State Mutual Agency, 
Sets Aside January 25-26 as 
School Days 





On January 25 and 26 every State 
Mutual Life agent in the territory of 
Parrett & Snow, Worcester, Mass., will 
meet for educational purposes. ‘These 
days have been set aside for school 
days,” says an announcement. The fol- 
lk-wing policies will be taken up for 
discussion: 

Joint Policies, Terminal Endowment, 
Instalment Certain, Monthly Income, 
(both 10 and 20 certain), Temporary 
and 5 and 10-Year Term, Annuities, Sin- 
gle Payment, Life and Endowment, Dis- 
ability Feature, Mortality Tables. 
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rudential Agents 


are successful. Their line of low-cost policies are easy to sell. 


All profits go to policyholders. 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


FORREST F. DRYDEN, President 


Incorporated Under the Laws of the State of New Jersey | 


Worth looking into. 


Home Office: NEWARK, N. J. 

















4 


THE EASTERN 


UNDERWRITER January 21, 1916. 





DEFERRED DIVIDEND PLEA 


MADE BY BANKERS LIFE, NET 





“Savings Bank Feature” Makes Best 
Argument—Net Cost Questions Dis- 
cussed By Company 





The Bankers Life, of Lincoln, Neb., 
threshes out the question of deferred 
dividends in a letter which goes to its 
agency force. Its argument is in favor 
of the deferred dividend plan, the prin- 
cipal points made being as follows: 

“Outside of the relative persuasive- 
ness of their agency organizations, 
tiere remains nowadays but one vital 
ratter in which companies are differ- 
entiated, and in which they really com- 
pete. This is the net cost of the in- 
sured of his insurance. 

“We will assume, to simplify the ar- 
gument, that all companies use the 
same mortality table and the same rate 
of interest; the net premium in that 
cese being the same for all. The mor- 
telity table provides for a higher death 
rate, except at the extreme old ages, 
than actually experienced, and the rates 
of interest used is lower than that real- 
ized or likely to be realized on invest- 
ments. 

“In the effort to sell life insurance at 
the lowest cost to the purchaser three 
methods have been developed: non-par- 
ticipating, annual dividend and deferred 
dividend. 

Non-Participating Insurance 

“In the case of non-participating in- 
surance a small loading is added to the 
ret premium, with the expectation that 
th's, together with the savings from 
mortality and excess interest will just 
suffice to pay the death claims and en- 
dowments as they fall due, accumulate 
the necessary reserve and provide for 
contingencies. The fundamental duty 
of a life insurance company, however, 
is to be absolutely certain of its ability 
to fulfill its contracts as they fall due, 
ard in order to do this it must have a 
margin which shall be absolutely cer- 
tain to be large enough to cover all con- 
tingencies. The result of this is that 
the policyholder must pay more than 
the cost of his insurance, since he re- 
ceives no dividends, in order that he 
may be sure that the face of the policy 
will be paid at death. 

Annual Dividends 

‘With the annual dividend method of 
doing business, theoretically, a balance 
is struck at the énd of each year and 
all that portion of the premium which 
has not been required to accumulate 
the reserve, to pay expenses and death 
losses, endowments, etc., is returned 
to the policyholder as an annual divi- 
cend, so that he pays the actual cost 
of his insurance and no more. As a 
matter of practice, however, this is not 
done. It is well known that the ex- 
pense of placing a new policy of insur- 
ance upon the books is very great, con- 
siderably more than the whole of the 
first year’s gross premium, yet in addi- 
ton to this the policy during its first 
year must pay its share of the death 
losses. As a matter of fact, it is from 
four to six years before a policy can 
accumulate out of its own premiums its 
own reserves, pay the expenses of its 
own procurement and its share of the 
death losses. Until this point is 
reached a policy has contributed noth- 
ing to the surplus funds of the company 
and is entitled to nothing for dividends, 
However, under the stress of competi- 
tion, an increasingly large number of 
companies which do an annual dividend 
business are paying the first divi- 
dend at the end of the first policy year. 
The result of this is two-fold. In the 
first place, in order to pay these early 
dividends, surplus must he used which 
has been earned by older policies, thus 
reducing the dividends to which the lat- 
ter are entitled, and in the case of pol- 
icies which lapse within three to five 
years (which is from 30 to 50 per cent. 
of all business written), this surplus is 
lost, being paid on account of policies 
which never contribute anything to the 
surplus fund to replace it. In the sec- 


ond place, the dividends paid by a com- 
peny operating on this basis must be 
always such as to leave a substantial 
sum for contingencies, so that the final 
result, as far as the policyholder is con- 
ccrned, is but litle different, whether he 
be in a non-participating company or an 
annual dividend company. In either 
case he is obliged to pay a considerable 
sum in addition to the actual cost of 
his insurance. 
Deferred Dividends 

“The deferred dividend plan is the 
only one wherein the policyholder, both 
in theory and actual practice, pays only 
the net cost of his insurance. Under 
this plan, where dividends are only 
paid at the end of stated periods of ten, 
fiiteen or twenty years, the individual 
policy’s contribution to the surplus fund 
ot the company is paid in full. Divi- 
dends are not computed, or accumu- 
lated, or credited, until they are earned, 
and the policyholder who drops out be- 
fore his policy has been in force three 
t. five years takes no part of the sur- 
plus funds of the company with him. 
Tie policyholder makes a larger annual 
payment to the company than under the 
non-participating or annual dividend 
plans, where the annual dividend is de- 
ducted from the premium, but at the 
end of the period he receives back as 
a dividend more than the difference, 
and in addition to this his share of the 
eccumulations of compound interest 
from year to year on the surplus funds 
of the company. The final result is that 
the net cost of his insurance is very 
considerably less than under either of 
the other plans. An additional advan- 
tege of the deferred dividend plan is 
that the dividend is paid in a lump sum, 
lurge enough to be of value at a time 
when it will be of the maximum ser- 
vice, namely in the later years of-the 
policyholder, when, perhaps, his earning 
capacity has decreased and his need of 
ready money has increased. 

“It is in its ‘saving bank’ feature that 
perhaps the greatest value of the de- 
fcrred dividend plan, to the average pol- 
icvholder, consists. The average man 
dces not save, and if he takes a policy 
cf life insurance, usually under the per- 
suasive compulsion of the agent, he is 
likely to consider that all contingencies 
ard the future of his family are provid- 
ed for by his life insurance, and he may 
be even less likely to save than if he 
did not have the insurance, The differ- 
ence in yearly payments to the com- 
pany between a non-participating or an- 
nual dividend policy and that of a de- 
fcrred dividend policy is not saved, but 
s}ent as he goes along for cigars, thea- 
ters, dinners or other luxuries, and 
when the policy matures or becomes a 
ceath claim (its face is paid) and noth- 
ing more, and there is no account in the 
sevings bank to go with it. In the case 
of the deferred dividend policy the pro- 
tection is the same, and in addi- 
tion an annual deposit is made in the 
‘savings bank’ larger than the difference 
in yearly payments to the company and 
accumulated at compound interest for 
the benefit of the policyholder or his 
family at the end of the period. This 
accumulation is one that would not, in 
a majority of cases, have come into ex- 
istence in any other way and is paid at 
a time when it is needed most. 

“In a nutshell the non-participating 
or annual dividend policy provides for 
the protection of the face of the policy 
enly, at a price somewhat larger than 
the cost of insurance. The deferred 
dividend policy provides this same pro- 
tection at the actual cost of insurance, 
and in addition lays aside in the ‘sav- 
ings bank’ a large sum to be paid over 
tc the policyholder or his family at a 
time when most needed, and which they 
otherwise would not have had.” 





THANKS 
In quoting the views on life insurance 
given to The Eastern Underwriter last 
week by Champ Clark, O. W. Under- 
wood and R. P. Hobson the Pittsburgh 
“Post” said: “The Eastern Underwrit- 
er keeps abreast of the times on all 

phases of the business.” 





Great Southern Life Insurance Company 


HOUSTON, TEXAS. 
J. T. SCOTT, 


Treasurer 


J. S. RICE, 
Chairman of the Board 





* AMARILLO 


The Big Texas Company 
DEMISON, 

THE DALLAS. TEX ARKANA® 

BIG Flwortn 2 


Assets over 
TWO MILLION DOLLARS 


Insurance in force over 


THIRTY-TWO MILLION 
DOLLARS 


INSURANCE 
AUSTINe BEAUMONT» 


SAM ANTONIDe \ PT ARTHURS 
eottnio COMPANY » 








For Agency Contracts Address 0. S. CARLTON, Pres., HOUSTON, TEXAS 








MERIDIAN LIFE 
INSURANCE COMPANY 


INDIANAPOLIS, IND. 


We have Liberal Agency Contract awaiting a High Grade 
Producer in Eastern Missouri 





WRITE THE COMPANY FOR MORE INFORMATION 








A District Agency Open in one of the Most Prosperous Sections 
of the United States. Will Consider Applications From First- 
class Men Only. 


BANKERS LIFE COMPANY 


Des Moines, Iowa 








NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 


Organized 1850 Purely Mutual 


FRED A. HOWLAND, President 


The National Life possesses an unexcelled asset and insurance composition. Its 
service to policyholders is scientific, prompt and complete, based absolutely enon a 
mutual and equitable practice. Its low mortality, high interest earnings and economy 
of management insure low net costs. Its liberal policies and practice commend it to 
field men as a guaranteed salesmanship proposition upon which they can readily and 
securely build. The sixty-fifth annual report, demonstrating these claims, will be sent 
to any solicitor, agent or manager on request. : 


A. H. Gseller, General Manager, 149 Broadway, New York City 

M. H. Mullenneaux, Manager, Albany Trust Bldg., Albany, N. Y. 
Day L. Anderson, General Manager, 950 Ellicott Square, Buffalo, N. Y. 
Bruce S. Johnson, General Agent, 1134 Granite Bldg., Rochester, N. Y. 








Extracts from Report of Examination of 


By the State of Texas, June 28, 1915 
It is noteworthy that this Company was organized without any promotion expenses.”’ 
I beg to report further that I find the Company in excellent financial condition.” 
sé : a e 
““The volume of its business has steadily increased, its surplus is growing rapidly and 
its funds are being carefully conserved under expert supervision. ”” 


Home Office, DALLAS, TEXAS 
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REVIEW IMPORTANT DECISIONS 





BANKRUPTCY, SUICIDE, PREMIUM 
TAX 





Actuarial Society of America’s Digest 
Covers Points Interesting To 
Agents and Company 





The most important life insurance 
decisions delivered by the courts dur- 
ing part of 1915 are reported by the 
Actuarial Society of America. Wen- 
dell M. Strong, associate actuary of the 
Mutual Life, made the digest. Some 
of the digests follow: 

Tax Upon Premiums Paid By Resi- 
dent of State to Foreign Life Insurance 
Co.:—(Equitable Life Assurance Soct- 
ety vs. Pennsylvania, U. S. Supreme 
Court, 238 U. S., 143.) The question 
involved was whether in determining 
the amount of a privilege tax the State 
of Pennsylvania could consider premi- 
ums paid outside of the State by resi- 
dents of the State. The Supreme Court 
of Pennsylvania had held that the State 
could do so, holding the tax in question 
to be one for the privilege of doing 
business in the State. The ground upon 
which the case went to the Supreme 
Court of the United States was the 
question whether the Pennsylvania 
statute as construed deprived the com- 
pany of property without due process 
of law. The court held that it did not. 

Failure to Attach Application to Pol- 
ley:—(Archer vs. Equitable Life As- 
sur. Soc., Appellate Division, 154 N. Y. 
Sup., 519.) The question involved was 
whether fraud and misrepresentation 
in procuring the issuance of the policy 
could be proved, although the state- 
ments involved were not contained in 
any paper attached to the policy. In 
New York the provisions of the State 
differ from a number of States, being 
simply that every policy of life insur- 
ance “shall contain the entire contract 
between the parties, and nothing shall 
be incorporated therein by reference 
to any constitution, by-laws, rules, ap- 
plication or other writings, unless the 
same are endorsed upon or attached to 
the policy when issued.” 


It is only necessary to go back to the 
time of the Armstrong investigation to 
find that it was customary to incorpor- 
ate by reference, as part of the policy 
contracts, conditions contained in the ap- 
plication, or, in some cases, in the char- 
ter or by-laws of the company, and 
which were not stated in the policy. 
Thus the insured had no way to deter- 
mine in full from his policy what his 
contract with the company was, and 
this was evidently a real evil to be 
remedied; the clause quoted did rem- 
edy this very specifically, and would ap- 
pear to have been directed solely to 
such purposes. 

Nevertheless, the court, following the 
case of Murphy vs. The Colonial Life 
Insurance Company, held that the New 
York statute excluded the introduction 
of proof of misstatement in the answers 
of the insured when a copy of the ap- 
plication was not attached to the pol: 
icy; in other words, the New York 
Statute was interpreted as if it had 
read like the clause first quoted above 
contained in the statutes of certain 
other States. Besides the reason quot- 
ed above for thinking that the New 
York statute did not really have the 
Meaning attributed to it by the Appel- 
late Division, there is the further rea- 
3on that a State like Minnesota, where 
the first provision quoted above is in 
force, has a separately numbered pro- 
vision of the Insurance Law, requiring 
that there be included in every policy 
the statement that the policy shall con- 
Stitute the entire contract between the 
parties; evidently, then, the legislators 
of Minnesota and of several other 
States having similar provisions did 
not regard the provision that the policy 
shall constitute the entire contract be- 
tween the parties as ruling out proof 
of fraud in statements in the applica- 
tion when such application was not at- 
tached to the policy, since it took par- 


ticular pains to cover this latter by a 
separate special provision. 


Suicide:—(State Mutual Life Ins. 
Co. vs. Long, Court of Civil Appeals of 
Texas, 178 S. W. Rep., 778.) The in- 
terest of this case lies in the fact that 
the court held that the verdict of the 
jury against the company was contrary 
to the evidence and remanded the case 
for a new trial with the suggestion to 
the lower court that if the testimony 
were the same as on the first trial the 
jury should be instructed to find in 
favor of the company. The policy con- 
tained the usual one year clause against 
suicide. The insured was in a store in 
the evening with two other men. One 
of these he shot and killed and then 
shot himself. The only witness was 
the third man. His evidence, however, 
was uncontradicted and there was also 
evidence to show that the insured had 
been drinking and that he acted queer- 
ly when he had been drinking. No sus- 
picion attached to the third man pres- 
ent who was the witness and the only 
evidence tending to show that the in- 
sured had not shot himself was the ab- 
sence of powder marks. 

It is well known that no matter how 
strong the evidence it is difficult for 
an insurance company to defend on the 
ground of suicide and it is encourag- 
ing to find a court taking such ground 
to prevent an unjust .verdict from 
standing. 

Effect of Wrongful Statement that 
Policy Was Lapsed:—(The Capital Life 
Ins. Co. of Canada vs. Parker, Supreme 
Court of Canada, 51 Canada Supreme 
Court Reports, 462.) A note was taken 
by an agent of the company for a quar- 
terly premium which was overdue, and 
there was included in the note a small 
instalment due on the previous quarter- 
ly premium. The note was sent to the 
head office and nothing more was heard 
from it until the company’s superin- 
tendent of agents, nearly a month later, 
and but a few days before the note 
matured, stated to the insured that the 
policy had lapsed because of the inclu- 
sion in the note of the instalment of the 
previous premium, contrary to the com- 
pany’s rule and beyond the authority 
of the agent. The insured, because of 
the statement that the policy had 
lapsed, did not tender payment of the 
note or the premium due very near the 
same time, or the following quarterly 
premium, and died within the days of 
grace after the due date of the latter 
premium. 

The court held: 

First: That the receipt and reten- 
tion of the note at the home office was 
an acceptance, even though the agent 
exceeded his authority in including a 
portion of the previous premium. 

Second: That the statement to the 
insured by a high official of the com- 
pany that his policy was lapsed: and 
could be restored only on satisfactory 
evidence of insurability, made the ten- 
der of the premium and of the amount 
of the note coming due in a few days 
unnecessary in order to keep the policy 
in force, as it was a distinct notifica- 
tion that they would not be accepted. 

Bankruptcy; Ownership of Policy:— 
(In re Dreuil & Co., U. 8S. District 
Court, Eastern District of Louisiana, 34 
American Bankruptcy Rep., 373.) The 
policies in question were endowment 
policies payable to the insured at ma- 
turity and to his wife in case of prior 
death. The court held that the respec- 
tive interests of the insured and the 
beneficiary should be determined actu- 
arially and the insured given the right 
to redeem the policy (presumably by 
securing payment to the trustee of a 
share of the surrender value _ propor- 
tional to the value of his interest in 
the policy). 

This decision should be considered in 
connection with In re Churchill (Fed. 


Rep., 766, see T. A. S. A., XV, 122), in 
which case the policy provided for a 
surrender value to the insured of not 
less than the face of the policy at the 
end of the twenty-year period, but in 
case of death the policy was payable 
to the insured’s wife. 


The bankruptcy 
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American Central Life 


Insurance Company 
INDIANAPOLIS, INDIANA 
Established 1899 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 




















Security Mutual Life Insurance Company 


Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 
C. H. JACKSON, Supt. of Agencies 





occurred only about two years before 
the end of the period. Thus the policy 
was very similar to an endowment pol- 
icy which would mature in two years 
and which was payable to the insured 
at maturity. The court, however (Cir- 
cuit Court of Appeals), held that, the 
insured having no present right to sur- 
render the policy, the trustee took 
nothing. 


What Constitutes “Removal”:— 
(Lane vs. Grand Fraternity, Supreme 
Court of Tennessee, 177 S. W. Rep., 
941.) The contract provided that the 
insured should “not remove himself 
from that part of the North American 
continent lying between the northern 
boundary of New Mexico, or the twenty- 
fifth parallel of north latitude and the 
fifty-fifth parallel of north latitude.” 
There was also a provision in the laws 
of the order that no benefit certificate 
should be granted to any one “resid- 
ing” outside of the above mentioned 
limits. The insured went to Panama 
and worked there for several months, 
but did not change his legal domicile. 
The order attempted to expel him for 
this. One of the questions before the 
court was whether such attempted ex- 
pulsion was valid. The court held that 
he had not violated the terms of the 
contract, since the agreement not to 
“remove himself” must be construed in 
consideration of the rule of the order 
not to issue certificates to those resid- 
ing outside of the same limits as mean- 
ing to remove his permanent resi- 
dence. 





GOES WITH ANDERSON & SON 





F. H. Wallace Manager of Brokerage 
Department of Old-Established 
State Mutual Agency 





Frank H. Wallace has become asso- 
ciated with the oldtestablished New 
York agency of State Mutual Life, 
Worcester, as manager of the broker- 
age department. For many years he 
has been associated with the L. A. 
Cerf metropolitan agency of the Mu- 
tual Benefit, where he also assisted in 
the department of instruction. In 1914 
he was on the Honor Roll for the 
United States for personal business 
written. He has a wide acquaintance 
v'th life men and brokers, and has 
been a help to many in closing cases. 





THE 
First Mutual 
Chartered in America 


New England 
Mutual Life 


Insurance Co. 
BOSTON, MASSACHUSETTS 





Operates on a full 3 per cent. Re- 
serve under Massachusetts Law, 
and offers the best possible se- 
curity, with a safe, equitable con- 


tract. 
FINANCIAL STATEMENT 
Assets, Dec. 31, 
cg re $70,163,011.03 
Liabilities ........ 65,159,426.58 
DOR ass ceesede $5,003,584.45 


ALFRED D. FOSTE t 
D. F. APPEL, Vice-President 


‘ I 
FRANK T. PARTRIDGE, Asst. Secretary 
MORRIS P. CAPEN, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 

LATHROP E. BALDWIN, Manager 
141 Broadway, New York 











AN ANSWER THAT WON $250 


A Boston firm has awarded a prize 
of $250 for the best answer to the 
question “What Constitutes Success.” 
The money went to a Kansas woman, 
Mrs. A. J. Stanley, of Lincoln. She 
wrote: 

“He has achieved success who has 
lived well, laughed often and loved 
much; who has gained the respect of 
intelligent men and the love of little 
children; who has filled his niche and 
accomplished his task; who has left 
the world better than he found it, 
whether by an improved poppy, a per 
fect poem, or a rescued soul, 
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OF MASSACHUSETTS MUTUAL LIFE 





Selling Value as Seen By W. E. 
Meacham in Talk to Cleveland 


Agency 


In explaining how he uses four in- 
stalment options of the Massachusetts 
Mutual Life, A, B, C and D, W. E. 
Meacham, of the Cleveland Agency, 
said recently: 

If the first option, “A,” is selected, 
a certain specified amount is decided 
upon to be paid annually to the bene 
ficiary and to continue until the fund 
is exhausted. Interest is added to the 
fund at the end of each anniversary, 
and the rate now being paid by the 
company is 4% per cent. If the amount 
of the policy carried is $5,000, and the 
insured has no other insurance, provi 
sion should be made for an immediate 
cash payment to take care of current 
expenses. Assuming that the insured 
elects to have a cash payment of $400, 
the balance of $4,600, if distributed un 
der this option in monthly payments, 
will provide payments of $25 per month 
for a little more than 25 years. 


The following table shows the re 
sults obtained: 
Amount of insurance to be 
SS aren $5,000 
Immediate cash payment 400 
Balance to be distributed un- 

Ger OpTron BA. os ciccssivccove 4,600 
Annual payment for 25 years. 295.93 
OR 
Monthly payment for 25 years 25 
Total payments for 25 years. 7,500 


The company is at present allowing, 
but does not guarantee in the future, 
4% per ceut. interest on money left to 
be paid out in installments, and the 
above figures are based on that inter 
est earning. 


Specific Number of Equal Annual In- 


stallments 
Option B provides for a_ specified 
number of equal annual installments, 


and a table is given in the policy show 
ing the amounts payable for each $1, 
000 for from two to thirty years. As 
suming that the same amount of in 
surance, that is, $5,000, is carried, but 
with an immediate payment of $400 


the balance to be distributed under 
this option in monthly payments—the 
following results are obtained: 
Amount of insurance to be 

 ” —"—E are $5,000 
Immediate payment of ...... 400 
Balance to be distributed un 

Ger Open B fect vijetieses 4,600 


If 25 yearly installments 
chosen, we find from 
table in the policy that 
payment will be $55.75 
each $1,000. 

Therefore, the $4,600 will pro- 
vide 25 annual payments 
($55.75 x 4.6) 


are 
the 
the 
for 


256.45 


OR 
Monthly payments of (2.5645 
ES a eee nee ie re 1.67 
The figures given under this option 


are based on the guaranteed 3 per cent. 
interest earning of the company. On 
each anniversary an extra interest 
dividend is paid, 1% per cent. being 
the rate at present. This interest pay- 
ment grows smaller each year as the 
principal is decreased. 

Comparing the two options, “A” will 
pay more to the beneficiary during the 
25 years than option B, unless the ex- 
tra dividend under option B is put at 
interest, which is very unlikely. 

While these two options are similar, 
option A provides the same income dur 
ing the whole period of payments, while 
under option B the total amount of the 
payments is smaller each year, as the 
additional dividend decreases. Option 
B is probably much more used, because 
it is so hard to show the results of op- 


tion A accurately. Some of the big 
agencies of the company try to place 
a great part of the insurance they write 
to be paid out under option B, holding 
that this is better than to have it paid 
in one sum. Their claim is that it 
will serve a better purpose to have 
even a few years of installment pay- 
ments than to have it paid in one sum. 
They advise this where the amounts of 
insurance carried would make a very 
small payment if spread out over along 
term of years, or during the lifetime of 
the beneficiary. 


Life Income in Guaranteed Annual In- 


stallments 

Option C differs from the first two 
options in that it provides an income 
during the lifetime of the beneficiary, 
with a certain number of anual install- 
ments guaranteed. A table is given in 
the policy giving the beneficiary ages 
from one to eighty and showing the 
amount that would be paid at any given 
age for each $1,000 of insurance. These 
amounts are shown with 10, 15, 20 or 
25 years guaranteed. Presenting this 
option to a man whose beneficiary is 
55 years of age, using $5,000 as the 
amount of insurance, and an immedi- 
ate payment of $400, it would pay out 
as follows: 

If the insured chose 25 payments 
guaranteed and he died while the bene 
ficiary was 35 years of age, she would 
then receive, according to the table in 
the policy, $45.16 for each $1,000 insur- 
ance to be distributed. 


Immediate payment is made of $ 400 
The balance of fund to be dis 

tributed under Option CC... 4,600 
Will provide annual income 

for life ($45.16 x 4.6)...... 207.74 

OR 

A monthly income during life 

CRUE ESBS) cs cvadavaesia 17.55 


The figures given in this option are 
based on the guaranteed 3 per cent. in 
terest earning of the company. At the 
end of each year is paid an extra in- 
terest earning of 1% per cent.—present 
rate of interest. This interest payment 
grows smaller each year and ends with 
the 25th or last year of the guaranteed 
payments. If another beneficiary is 
named, and the first beneficiary dies 
before having received all of the 25 
yearly payments, the balance will be 
paid to the second beneficiary, but no 
more than 25 in all will be paid. 

This option being based on the mor- 
tality table, the older the beneficiary is 
at the time the payments are to begin, 
the larger the amount of each payment. 

A good argument for this option is 
used by one of the Massachusetts Mu- 
tual agents who, in writing a young 
married man a small amount of insur- 
ance, tells him that he expects to write 
him more at a later period, and that 
he can provide a life income for his wife 
through this option when his line of 
insurance is larger. In this way the 
man is given the idea of adding to his 
insurance from time to time and also 
to provide an income in this way for 
his wife, 


Interest Income Paid Annually 


Option D differs from the preceding 
options in that only the interest income 
is paid annually to the beneficiary, the 
principal being left intact to be paid 
to the later beneficiary. Payments un- 
der this option begin one year after the 
death of the insured. 

This option is usually used where 
other insurance is carried which would 
provide an immediate payment or else 
the insured has some other estate to 
leave. 

If the amount to distribute amounted 
to $5,000, and an interest earning of 


4% per cent. was used it would pro- 
vide an annual income of $225 or a 


monthly income of $19.01. 

Payments would begin one year after 
the death of the insured. This could 
be continued during the life of the 
beneficiary, leaving the $5,000 intact. 


REAL MUTUALITY 





Academic Term Becomes Real When 
All Policyholders Share in All 
Service Rendered 


The Union Central makes the follow- 
ing definition of real mutuality: 

“As the term is employed in life in- 
surance, mutuality implies either some 
reciprocal relation between company 
and policyholders, or the sharing in 
common of certain benefits by all poli- 
cvholders. Mutuality, therefore, may 
relate either to the plan of the compa- 
r.y’s organization, or to the service ren- 
cered its policyholders. 

“Mutuality in company management 
is purely theoretical; for in actual prac- 
tice the real control, regardless of the 
plan of organization, is always vested 
in the hands of a comparative few. The 
relative merit, therefore, of so-called 
mutual or stock control is largely aca- 
demic. 

“The character and ability of the 
men managing the company’s affairs 
are entitled to the careful considera- 
tion of the insured. These are far more 
important and practical questions than 
the form of organization under which 
the company may operate. Every great 
company possesses certain well defined 
ideals and principles that have and are 
molding its general policies. . 

“Real mutuality exists only when all 

pelicyholders share uniformly in all the 
service rendered, and in all the privi- 
leges and benefits conferred by the 
company.” 
« In discussing liberalization of its con- 
tracts to bring about real mutuality, the 
Union Central calls attention to the fol- 
lowing service it gives without addi- 
tional cost: 

Free annual health test. 

Payment of interest from 
death. 

Aid in investment of policy proceeds. 

Sharing in surplus earnings. 

Optional instalment settlements. 

Grace in payment of premiums. 

Elimination of military clause. 

Privilege of change and re-instate- 
ment. 

Freedom of residence and occupation. 

Incontestability of contract. 


date of 





WISCONSIN POLICIES 

Reginald Foster, counsel of the New 
England Mutual Life, has _ notified 
agents that policies issued in Wiscon- 
sin, for the benefit of, or payable to a 
married woman, whether the wife of 
the insured or not, and whether the 
right of revocation is reserved or not, 
require the joint signatures of the in- 
sured and the beneficiary, in every 
case where the policy is either to be 
surrendered or assigned, or the bene- 
ficiary clause changed. 





MORTALITY FIGURES 

In 1915 the New England Mutual Life 
paid $3,252,941 in death claims. The 
figures analyzed follow: Mortality, 61.8 
per cent.; number of deaths, 846; num- 
ber of policies; 1,119; average age of in- 
sured, 56.3; average duration of poli- 
cies, 18.1 years; average number of pre- 
miums paid, 15.2; number dying under 
fifty years of age, 305; number dying 
over 50 years of age, 541; males, 822; 
females, 524. 


The income could then be continued 
through the life of a child, and, also 
through the life of a grandchild if one 
were living when the election was 
made. 

Mr. Meacham wrote a $5,000 policy 
for a man who provided that. upon his 
death the interest instalments should 
be paid annually to his wife during 
her lifetime. Should she die before his 
son reached the age of 18, this was to 
be continued to the son until he reach- 
ed that age, when he was to receive it 
as provided in option A in three instal- 
ments of $1,200 each, and then the bal- 
ance was to be paid to him in a fourth 
instalment. 





The ‘Home Life” 


The fifty-fifth annual state- 
ment of the Home Life Insur- 
ance Company, of which 
George E. Ide is President, pre- 
sents a record of substantial 
benefits to its policy-holders 
during the year and a solid 
growth in financial strength. 

Assets increased to $30,- 
631,248.70 after paying to 
policy-holders $3,110,507 in- 
cluding dividends of 


$571,024 


The insurance in force was 
increased by $4,533,420 and 
is now 


$120,893,433 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 











GOOD PLACES 
For STRONG WORKERS 


Always ready to negotiate with energetic 
men capable of producing paid-for Insur- 
ance in satisfactory volume. 


Much unoccupied and desirable territory. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
ARTHUR L. BATES, President 

Address: ALBERT E. AWDE, 


Superintendent of Agencies, 
7 W. Madison St., Chicago, Ill. 
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INSURANCE IN GERMANY 


“WORLD” TELLS OF CONDITIONS 
Losses of American Companies $600,000 
to Date, Says G. C. Roeder, Staff 
Correspondent 


Gustav C. Roeder, who was sent to 
Jermany by the New York “World” to 
report on conditions in that country, 
discusses the German insurance situa- 
tion in the “World” of Wednesday 
morning. His information, he says, was 
obtained from American life men in 
Germany and also from officials of lead- 
ing German companies. His observa- 
tions in part follow: 

A number of American companies are 
represented in Germany, but they have 
confined their business mostly to the 
writing of very large policies and have 
rot done business extensively with the 
middle classes. Moreover, there does 
not exist among the German working 
classes a demand for extra life insur- 
ance as in the United States, because in 
Germany an employer is compelled to 
take care of his workmen in old age. 

Private insurance possibly is not 
quite so extensive in Germany as in 
Great Britain or the United States, be- 
cause the German Empire itself writes 
insurance and because, as mentioned 
before, the state and many private en- 
terprises pay their employes pensions 
on their retirement. Nevertheless, a 
leading private German life insurance 
company recently advertised that every 
twenty-second German carried one of 
its policies. 

Representatives of some of the Amer- 
ican life insurance companies doing 
business in Germany, while not wishing 
to have their names of those of their 
companies published, nevertheless gave 
tLe “World” correspondent a full report 
ef their business and how it is affected 
by the war. The entire situation as re- 
gards the branches of the American 
companies in Germany may be summed 
up as follows: . 

Income is Regular 

The premium income and interest in- 
come have been regular. The financial 
situation of the German business at 
present is very satisfactory. Even the 
riortality, though of course higher than 
in times of peace, has no: done any seri- 
ous harm to the German business. It is 
true that the losses to the companies’ 
German business since the outbreak of 
the war have accumulated to a little 
less than 2,500,000 marks (less than 
$600,000). 

An investigation has shown that the 
total mortality during the first year of 
the war has exceeded only slightly the 
nortality in times of peace. The expla- 
nation is that the mortality from other 
causes than war has been remarkably 
lower—a strange fact, which, however, 
has been confirmed by the experience 
of German companies. It is observed 
that the mortality, especially the war 
losses, during the last months has been 


considerably lower. Even if during the 
war the aspect should be reversed, the 
American companies enjoy the advan- 
tage peculiar to international corpora- 
tions, viz., their German business is 
ouly a comparatively small part of their 
entire business. 

The insurance outstanding December 
41, 1914, in the German business of one 
American company, for instance, was 
more than 318,000,000 marks (more than 
$75,000,000), while the company’s total 
insurance amounted at the same time 
to more than 9,975,000,000 marks ($2,- 
347,000,000). The fact that the greater 
part of the company’s business has been 
issued in countries not at war is best 
illustrated by the company’s mortality 
experience for 1914, during which a net 
profit of 29 per cent. of the expected 
mortality was realized. 

German Companies Prosper 

So far as the German life insurance 
companies are concerned, investigation 
shows that, thanks to the good econo- 
mic conditions, their business in general 
has suffered comparatively little to the 
present time. Germany has no general 
moratorium; the premium income and 
the interest income on mortgage loans, 
securities and policy loans are pretty 
regular. 

A large German company states that 
9: per cent. of its interest, due on mort- 
gage loans, has been paid and this per- 
centage probably holds true with other 
companies. Many leading German life 
irsurance companies, continue to issue 
life insurance policies, of course with 
more restrictions than in times of peace 
ard charging, where necessary, an ex- 
tra war risk. 

Policy Loans 

A great problem at the outbreak of 
the war was to procure money to meet 
the big demand for policy loans and for 
war losses. For that purpose a “Bank 
of German Life Insurance Companies” 
was created which loaned money on 
securities. 

Face Varied Conditions 

The companies had to face a great 
variety of conditions, and, as one Ger- 
man insurance expert pointed out, these 
ere difficult to condense into a general 
statement. There are large companies 
ard small companies. There are com- 
panies which pay the full amount insur- 
ed when a war loss occurs, and others 
which guarantee only a minimum and 
provide for deferring the final settle- 
ment until after the war. 

Companies of the second kind are 
thus protected against the war losses. 
But the tendency has been to liberalize 
the execution of such conditions and in 
most cases such steps, when taken, were 
justified by ample extra reserves built 
up in time of peace. 

Companies which pay the full amount 
insured also have protected themselves 
by extra reserves. The big dividend re- 
serves of the large companies especi- 
ally, have to serve such a purpose. 

The future dividend is the main factor 
which offers a_ sufficient protection 





PURELY MUTUAL 


orthwestern uring 


Mortality 55.87%. Interest 4.97%. 

















THE 
Northwestern Mutual Life Insurance 


MILWAUKEE, WISCONSIN 
GO. C, MARKHAM, President 


INSURANCE IN FORCE, $1,365,299,749 


SATISFIED POLICYHOLDERS to the number of 11,613 (out of 43,541 
pe) angeer Pe for i 587,290 of additional insurance in The 


NORTHWESTERN POLICIES « are easiest to sell and stay longest in force. 
AGENTS PROTECTED by enforced No-Brokerage and Anti-Rebate Rules. 


It Will Pay You to Investigate 
Income Insurance Before Selecting Your Company “‘Large Dividends” 
c : Write to 
orporation Insurance H. F. NORRIS Low Cost 
Partnership Insurance Superintendent of Agencies Service Policy 
Milwaukee, Wisconsin 


CHARTERED 1857 


Co. 


Expense 10.53%. 

















ADDITIONAL 1915 FIGURES 














The amount of 
surance business of 
1915 was $72,494,448. 
ness in force (life) December 31, 1915, 
was $407,959,099. 1914 figures: Insur- 
at.ce written, $63,966,986; insurance in 
force, $308,798,405. 

The exact figures of the Travelers 
(life business), were made public this 
week by Actuary Edward B. Morris, 
as follows: 

New business paid for: number, 24,- 
0S2; amount, $78,421,455, gain over 
1914, $18,909,951. Insurance in force 
December 31, 1915; number, 147,288; 
amount, $394,815,205, gain over 1915, 
$46,225,611. 

The Kansas City Life 
for basis $21,707,080; in 
427. Its total insurance in force on De- 
cember 31, 1915, stood at $77,137,929; 
cn December 31, 1914, $65,801,727 

The Royal Union of Des Moines 
wrote on paid basis 5,290 policies in 
1915, amounting to $8,422,748. 1914 
writings, $6,612,997. 

The Old Line Life, Milwaukee, paid 
for $2,097,500 in 1915; insurance in 
force December 31, 1915, $7,649,000. 
1914 figures: writings, $2,140,114; in- 
surance in force, $8,108,480. 

In the Columbian National 
258,898 insurance was 
$3,702,489 was written during the last 
three months of 1915. Business applied 
for during year was approximately $16,- 
060,000. Policies issued, $14,500,000, In 
1914 the Company wrote $12,933,188. 
In the accident and health department 
the cash premium income for the year 
was $358,000. 

The Columbian National had a premi- 
um income last year in its health and 
eccident department of $358,000. 

The Public Savings Life, Indianapo- 
lis, paid for $11,674,261 new business 
in 1915; insurance in force, $14,523,090. 


new paid-for life in- 
the Aetna Life in 
The total busi- 


issued on paid- 
1914, $22,060,- 


Life $4,- 
applied for and 


against war losses in most German 
companies. The German policyholders 
for the first time will feel the influence 
cf the war losses on their company this 
year, for it has been the custom for 
many years with most of the life insur- 
ance companies to make the dividend 
payable two years after it has been 
earned. In 1915, the second year of the 
war, most German policyholders enjoy- 
ed the same high dividends which they 
received in the past. If the war losses 
are excessive they will have to pay for 
them in 1916 by having their dividends 
reduced. 
Subscribe to War Loans 

Notwithstanding these remarkable ex- 
penses the capital of the insurance or- 
ganizations in Germany amounted in 
1913 to about $750,000,000. 

These organizations are participating 
actively in the general relief work dur- 
ing the war and have subscribed more- 
over $129,000,000 to the German war 
loans. 


1914 figures: writings, $9,744,857; in 
force, $11,561,592. 
Midland Mutual Life, Columbus: 


Paid-for business, 
$17,426,540. 


$3,766,783; in force, 
Its assets on December 31, 


1815, were approximately $1,750,000. 
On exposure of $16,000,000 company 


incurred death claims of $23,000. 

1914 figures: writings, 3,793,254; in- 
surance in force, $15,146,555. 

The Volunteer State Life paid for $5,- 
047,297 in 1915, making a net increase 
of $1,902,804. Insurance in force, $23,- 
$28 688. 

Pittsburgh Life & Trust paid for $19,- 
353,633 in 1915; insurance in force on 
paid-for basis, $108,524,000. Insurance 
in force December 31, 1914, $106,075,390. 

Missouri State Life. Paid for busi- 


ness, $30,890,548, exclusive of office ad- 
ditions, re-instatements, etc. Total 
amount in force, December 31, 1915, 
$106,880,393. 1914 figures: writings, 


$27,341,242; in force, $93,364,394. 


-A MESSAGE FROM D. F. APPEL 
Insurance 


is When Country is 
Prosperous 


The Time to Do a Large 
Business 





“The year just closed has placed the 
United States in a position of commer- 
cial pre-eminence such as no country 
ever before occupied,” says D. F. Appel, 
vice-president of the New England Mu- 
tual Life, in a message to agents. “To- 
day manufacturers are pressed to the 
limit of production, wholesale trade is 
increasing, retail merchants are pros- 
perous, farmers have been blessed with 
abundant crops, labor is commanding 
large wages, money is available for 
every legitimate enterprise. 

“Our country may look forward with 
confidence to a continuance of its pres- 
ent prosperity, and to successful pre- 
paration for any changes that may 
come. For the future every prospect 
is bright. 

“And now, 
the year? 


what are your plans for 
Is it your purpose to take 
advantage of this wonderful opportu- 
nity, and to make yourself a more pow- 
erful force for achievement, and to win 
a greater success than heretofore? 

“If you really wish to measure up to 
our rating of your ability, you will be- 
gin the work of the year in an earnest 
spirit at once, and make each month 
show a record of substantial progress. 

“The time to do a large insurance 
business is when general business is 
prosperous, and surely there never was 
so much prosperity as now. 

“My hearty good wish is that all the 
New England Mutual family may en- 
joy health, prosperity and happiness 
throughout the year.” 


Chi- 
and 


The death of E. C. Spinney at 
cago is reported. He promoted 
organized several companies. 

Commissioner Cleary, of Wisconsin, 
hag ruled that the Wisconsin law does 
not require limited loading. 





New policy contract, 


Occasionally we have an opening. 





State Mutual Life Assurance Co, 


-OF 
WORCESTER, MASSACHUSETTS 
INCORPORATED 1844 


BURTON H. WRIGHT, President 
January 1, 1915 


BRIE 55606024 et nee Ee eee ae $46,516,911.00 
fe SPT IPT eer eo re ee 43,315,986.56 
Surplus (Mass. Standard)............. 3,200,924.66 
INSURANCE IN PORCE ..csccvvvccces $179,895,636.00 


Substantial gains made in all departments. 
embodying every up-to-date feature. 
Increased dividend scale in which all policies share. 





EDGAR C. FOWLER 


Superintendent of Agencies. 
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| Live Hints For Business Getters 


Practical Suggestions to Help the Man With the Rate Book Increase His 
Income and Geneval Efficiency 




















Neb., H. A. 


In Lincoln, 
Agent-Poet Clapp, for years an agent 
Strikesa of the Northwestern Life, 


Vital Note is in ill-health. Disability 

has prevented him from 
writing much life insurance lately, but 
he has composed the accompanying 
poem, which may help some agents in 
good health to do more effective work 
in pounding home the vital necessity of 
life insurance: 


A most important point it is, 
And all should ever heed it; 

We cannot buy insurance, 

The day we really need it. 

The vital point, the main recourse, 
Is to get protection into force. 


It eases up the mental strain, 
Tends to keep men fit and sane, 
Makes them feel quite young again; 
Smile, instead of feeling blue, 

The future has a rosier hue, 
Dependents are protected, too! 


Helpful, from each point of view 

It tends to aid, and to renew 

Faith, Hope, and Charity in you; 
Men who refuse this faith to keep 
Are not awake, they are asleep 
Then wonder why the Angels weep. 


One of the best known 
Buy Insurance and best informed real 
Before Buying estate men in Minne- 
a Home apolis, Walter A. Eg- 
gleston, in a recent in- 
terview, said that the highest use to 
which a man could devote a part of his 
income, above bare living expenses, 
was to buy his own home,—except that 
the first and more important provision 
should be for life insurance. 

There are two valuable lessons to be 
learned from this statement: First, 
the obvious one that owning life insur- 
ance is more important even than own- 
ing a home; second, that a high-grade 
salesman has a wider mission than 
merely disposing of his own goods. 

Mr. Eggleston shows that he repre- 
sents the highest type of salesman be- 
cause he puts the welfare of his cus- 
tomers above his own sales. He says, 
first make sure of the necessities; then 
get your life insurance; then put money 
into a home. 

“Life insurance salesmen who are in- 
clined to oversell a prospect should 
take this broad attitude to heart,” says 
The Northwestern National Agent. 
“Don’t try to force a $20,000 or a $10,- 
000 policy on your customer, if he 
should carry only $5,000,—and don’t 
try to sell him any at all if he can’t 
afford to carry it. Be big enough to 
see what is best for the man, and give 
him the benefit of your judgment; don’t 
just try to force a big sale. A satis- 
fied policyholder is a continual source 
of business to you; a dissatisfied cus- 
tomer may be a serious and permanent 
stumbling-block.” 

~ + * 


R. H. Oates, of the Ho- 
Northwestern bart & Oates Agency 
Man’s Closing of the Northwestern 
Talk Mutual Life, recently 
gave members of the 
agency a talk on “closing arguments,” 
which has attracted wide attention: 
“First, laugh down the argument, 
then follow with a statement on this 
order—our company has its enemies, 
of course, just as every big company 
has. The Northwestern is doing a great 
volume of business, and it is but natur- 
al that such should be the case. It is 
possible, too, that the Executive Com- 
mittee might occasionally make a mis- 
take, for even the best of men are lia- 


ble to this occasionally. But should a 
statement such as has been made to 
you from one or two parties among 
hundreds of thousands induce you to 
take a stand against the Northwestern? 
Do you suppose if I were buying goods 
of your house, and to my knowledge the 
goods were first-class, that some out- 
side party could dissuade me from buy- 
ing on account of saying that you were 
ot the right kind of a man for an ex- 
ecutive officer of your company? Why, 
only yesterday, I met a man who said 
that he would not take a policy with 
the -————— Company under any cir- 
cumstances and that they were not the 
kind of a company to do business with. 
Do you suppose that this statement 
made me think for a minute that the 

—— Company is anything but a big, 
sound and thoroughly first-class com- 
pany? Its dividends, of course, are not 
as large as the Northwestern’s, but I 
am not so one-sided that I cannot see 
great merit in other companies. The 
fact that our company is careful and 
conservative and hard to get in, makes 
it all the more desirable for the policy- 
holder who is fortunate enough to be- 
come a member of the Northwestern. 
As to the matter of payment of death 
claims: you know as well as I do that 
the company is willing and anxious to 
pay these promptly. If you die after 
having paid only one premium, isn’t it 
greatly to the advantage of the com- 
pany and to me to have this claim paid 
promptly? Why, of course it is. The 
company always has cash on hand and 
a prompt and careful settlement of 
your claim means that I will write 
your cousins, your uncles, your broth- 
ers, if you have any, and, in fact, it 
will lead to an almost endless chain of 
business. Occasions do arise where 
there is some question as to the justice 
of the claim, and the company may 
pay the money into the court. The 
company then simply says: ‘This man 
was insured with us; we know he is 
now dead; here is the money; pay it to 
those who are entitled to it.’” 

+ * * 


Upon all of its envelopes 


Diamond the Prudential Life Insur- 
Ring ance Co., of Texas, prints 
Simile this statement: 


“When a man gives his 
fiancee a diamond engagement ring 
and fails to give his wife a life insur- 
ance policy he needs a guardian, not a 
wife.” 

There was a good idea in the head 
of the man who wrote this, but in the 
opinion of The Eastern Underwriter 
tle expression is not happily put. It is 
too much like printing on your busi- 
ness stationery some such statement 
as “If you don’t insure your life you 
are a ——— of a citizen.” It is quite 
true that the man who does not insure 
bis life is not a good citizen in that he 
dces not realize his responsibilities, 
but if the fact is flaunted too baldly it 
may cause enough irritation for the 
subject to say: “Well, that’s my _busi- 
ness!” and it is this irritation that 
the agent wants to avoid. Anyway, 
who wants to be told: “You need a 
guardian.” 





NEW GENERAL AGENCY 


E. W. Poindexter has formed a part- 
nership with his son, C. H. Poindexter, 
under the name of E. W. Poindexter & 
Son. The firm has been appointed gen- 
eral agent of the Northwestern Mutual 
Life. S. M. Folsom, general agent of 
the Northwestern Mutual Life, Los An- 
geles, has resigned. 





The group insurance contract recent- 
ly issued to the Victor Talking Ma 
chine Co. in Camden, was written by the 
Travelers Insurance Company. 


Representing 


The Mutual Life Insurance Company 
of New York 


You wil] make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘o/dest company in America”’ 
mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 








Looking Both Ways 


Looking backward: We delivered more insurance in 1915 than in any pre- 
vious year.. A most prosperous year for our representatives. A great year! 


Looking forward: We believe that 1916 will be a profitable year in all lines 
of business,—that it will be the optimist’s year, the bustle of whose activity 
will drown the pessimist’s wail,—and that life insurance will have its full 
share in the country’s prosperity. This is the spirit of all of our repre- 
sentatives. Occasionally we have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 
Springfield, Massachusetts 
Incorporated 1851 








The 


You Wish To Be Paid Well 





Perfect Protection Policy 


OF THE 
RELIANCE LIFE 


gives you poe absolutely new 
and different to talk to your pros- 
pects. Gives you a chance to earn 
more money than you are now 
making. 

Our Life Insurance Contracts con- 
tain the most * to date clauses 
known pouresee World. 
The Accident and Health 
protection for at least a t hied less 
cost than regular casualty com- 
panies. Our agency contracts are 
as liberal as can be made. 


WRITE AND WE WILL TELL 
YOU MORE ABOUT OURSELVES 


Reliance Life Insurance Company 
of Pittsburgh 
FARMERS BANK BUILDING 
PITTSBURGH, PENNSYLVANIA 


for your efforts. Producers receive 

liberal compensation under the 

Direct Agency Contract 
OF THE MANHATTAN LIFE 


A top-notch renewal income as- 
sured for years to come. 





Several pieces of excellent terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 
THE MANHATTAN LIFE 
INSURANCE COMPANY 
66 BROADWAY NEW YORK 














E. P. MELSON JOHN G. HOYT 


WHAT IS OPPORTUNITY? 


President Vice-President 
As arule something you create 
yourself, but working conditions M [ SS O U RI 
help a great deal. That is where we 


can help—if you can deliver. One 
or two openings of importance now 
—but only for the right men. You 
may be the man. It’s your move. 


Pittsburgh Life and 
Trust Co. 


Home Office, Pittsburgh, Pa. 


W. C. BALDWIN, President 
HOWARD S. SUTPHEN, Director of Agencies 


STATE LIFE 


Salable 
Policies 
Participating and Non-Participating 








. Special Inducements for 
General Agency Contracts 











Home Office: ST. LOUIS, MO. 
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No Cause for Fear 
In Great Assets 


JOHN G. MILBURN’S TRIBUTE TO 
GENTLE COMPULSION 





New York Life Agency Directors Hear 
Members of Finance Committee 
Make Stirring Talks 





John G. Milburn, famous New York 
lawyer, and the late President McKin- 
ley’s warmest personal friend, and 
George B. Cortelyou, president of the 
Ccnsolidated Gas Co., members of the 
Finance Committee of the New York 
Life, and Dr. Nicholas Murray Butler, 
president of Columbia University, mem- 
ber of the Agency Committee, were 
three of the distinguished speakers at 
ihe home office conference of Agency 
Directors of the New York Life, which 
was in session four days of last week, 
President Kingsley presiding. 

Is There Danger in Piling Up Tremen- 
dous Assets? 

Mr. Milburn’s address was one of the 
most impressive ever delivered by a 
layman before a life insurance gather- 
ing. He spoke eloquently of the great 
good performed by life insurance and 
paid tribute to the men in the field who 
are responsible for the Company’s prog- 
ress. He referred eloquently to the 
constructive force that resides in the 
great assets. As a member of the Fi- 
nence Committee he was able to speak 
authoritatively about the uses to which 
tne assets of the New York Life are 
being put in fostering the industrial and 
agricultural growth of the country. He 
went a step farther and said that judg- 
ing from his own experience the money 
which went to make up these $857,000,- 
006 assets would never have been accu- 
mulated into this vast capital except for 
the gentle compulsion of saving through 
life insurance. Most men would have 
frittered or spent.or lost their money 
in a hundred different ways. 

Occasionally, men said to him that 
soon the New York Life would have a 
billion of assets, and did not so vast a 
sum in the hands of one corporation 
alarm him? ~=—To such he always replied 
that when he contemplated the great 
good that was being done, first through 
the support of industrial and agricultu- 
ral pursuits and the building up of com- 
munities, and, second, in the dispersal 
of this money among widows and or- 
phans at the time it was most needed, 
he hoped he might live to see the day 
when the New York Life would have 
two billion assets instead of one. 
Fresident Butler of Columbia Speaks 

Dr. Butler in greeting the agency 
men and officials, expressed his pleasure 
at meeting the men who are really “the 
makers of great economic, great indus- 
trial and social communities, involving 
the use of great moral forces—strength 
ct mind to prepare for the future, a 
capacity of willingness to save, the pur- 
pose to look forward to the necessary 
eventualities of life and death and the 
protection of dependents, and who are 
dving this as individual citizens out of 
individual conviction and co-operation, 
not as is so often done in other parts 
of the world, more or less efficiently by 
the clumsy and wasteful hand of gov- 
ernment. Your daily work has in the 
aggregate not only profound and far- 
reaching effect on the progress of the 
Company, but on the progress of the 
rece in dealing with the real problems 
that face everyone who comes into the 
world.” 

Mr. Cortelyou expressed his pleasure 
at meeting for the first time as a new 
director the men who are such remark- 
able exponents of selling efficiency. 

Mr. Kingsley Eloquent 

President Kingsley made a rousing 
talk on “The Trilogy of Democracy.” 
Walker Buckner paid a tribute to the 
profession of life insurance and the 
high standing of men in it. 

Vice-President Buckner congratulated 
the field on we great results accom- 
pl:shed during tne year, a net insurance- 
in-force gain of more than $56,000,000. 





NORTHERN ASSURANCE GROWTH 





Michigan Company Now Has $12,185,- 
019 Insurance in Force—Agency 
Force Picked With Care 





The December 31, 1915, statement of 
the Northern Assurance Company of 
Michigan shows total gross assets of 
$1,024,471. Practically all the assets 
have been saved out of the premium 
income to the company, the amount 
contributed by stockholders to capital 
account amounting to only $125,000, 
$100,000 of which was capital and $25,- 
000 only contributed by stockholders to 
the surplus of the company. To stock- 
holders $32,000 has been returned in 
dividends. 

The lapse ratio has been very small, 
due to care in selecting the agency or- 
ganization. 

The company has $12,185,019 insur- 
ance in force, and its income last year 
was about $380,000. The income in 
1907 was $81,554 and on December 31, 
of that year, there was $2,111,000 in- 
surance in force. 





REVIEW OF BRITISH YEAR 





New Policies That Attracted Attention 
—Three More Companies Now 
Writing Aircraft Insurance 





One of the British insurance papers 
in reviewing the year 1915 said: 

“Some notable. new schemes of in- 
surance—not all of them prompted by 
war-time conditions—were issued in 
the year under review. The Norwich 
Union Fire Insurance Society submit- 
ted an ‘Original Indemnity Policy,’ 
which marked a new departure in acci- 
dent insurance. The Prudential Assur- 
ance Company and the Britannic As- 
surance Company brought out attract- 
ive policies for war-workers, while fh 
a prospectus with the arresting title 
‘Five Generations of an Ancient House,’ 
the Prudential demonstrated the ad- 
vantages of life assurance as a means 
for the provision of estate duties in an 
unconventional and most persuasive 
style. Here, in passing, the assump- 
tion of new and extended powers by 
the leading industrial-ordinary com- 
pany may be mentioned. To the 
Gresham Fire and Accident falls the 
credit of producing a thoroughly .up- 
to-date fidelity insurance scheme (un- 
der the title of ‘Something Really 
New’), while the London Guarantee and 
Accident Company, the General Acci- 
dent Assurance Corporation and the 
Century Insurance Company added to 
the number of aircraft insurance plans 
available to the public. The Govern- 
ment Aircraft Insurance Scheme intro- 
duced in July, has been so often re- 
ferred to in these columns that it is 
only necessary here to make a passing 
reference to it. And the unique nov- 
elty submitted to the insuring public 
by the British Dominions Insurance 
Company in the prospectus of its ‘AIll- 
In’ policy has quite recently been dealt 
with, and requires no further comment 
at the present moment.” 





G. M. PARKS’ RECORD 

George M. Parks, the star producer 
of the Massachusetts Mutual, delivered 
378 policies in 1915, for a total of $1,- 
677,008. He represents the Massachu- 
setts Mutual in Providence. He has 
been taking his January vacation in 
the South. 





During her first year in the life in- 
surance business Miss Nellie J. Buck- 
ley of Norwich Town, Conn., wrote 
eleven applications for $1,000 each in 
the New England Mutual Life. 





Charles C. Dibble, of Toledo, is chair- 
man of the Executive Committee of the 
Agents’ Association of the Northwest- 
ern Mutual Life. He has asked agents 
to make suggestions with reference to 
speakers, leaders and topics for the 
annual meeting of the Agents’ Associa- 
tion in July. 
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METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


LITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


a ~ Of the People 

The Company By the People 

=== For the People 

The Daily Average of the Company’s 
Business during 1914 was: 

626 per day in Number of Claims Paid 


8,040 per day in Number of Policies 
Issued and Revived. 


$1,708,728 per day in New Insurance 
Issued, Increased and Revived. 

$305,754.00 per day in Payments to 
Policyholders and Addition to Re- 
serve, 

$161,826.87 per 
Assets. 


day tn Increase of 


JOHN R. HEGEMAN, President 








ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 
OLDEST - LARGEST - STRONGEST 


Southern Life 


Insurance Company 


Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 


CONDITION ON DECEMBER 31, 1014; 






Is Paying its Policyholders over ........ 
GOOD TERRITOR 


99,256,046.00 
15,428,983.48 
+ sere es 1,250,000.00 annually 


Y FOR LIVE AGENTS 








DETERMINATION and ENERCY 


never before encountered 


such OPPORTUNITIES for 


LIVE ACENTS 


as are offered by 


WILLI AM N. COMPTON 


General Agent 
Metropolitan District 


St. Paul Bldg., 220 Broadway 
NEW YORK, N. Y. 
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Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 


In 


New policies with modern provisions 


W.D. Wyman, President 


c. 1861 


Attractive literature 
W.S. Weld, Supt. of Agencies 














Pensions for Individuals 


Pensions for Superannuated Em- 
ployees of Business Institutions 


Pensions Instead of Legacies Under 


Wills and Trust Agreements 


We can use a few high grade salesmen in this fruit- 


ful, rapidly growing field 


The Pension 





Mutual Life Insurance Company 


PITTSBURGH, PA. 
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AGITATION IN NEW JERSEY 

Before being swept away by the hue 
and cry over fire insurance rates, the 
people of Northern New Jersey should 
understand what is back of this agita- 
tion. The principal complaint comes 
from the owners and occupants of tene- 
ments and frame rows. Facts about 
Hudson County rates prove that for 
nearly every class of risk there has 
been a reduction, the only penalties 
being for frame rows, which abound in 
Jersey City, and which have had for 
years real conflagration possibilities, 
particularly as there is no high pres- 
sure water system. 

It would seem to any unprejudiced 
person that the representative citizens 
of a community should welcome any 
rating system which rewards fire-resist- 
ing construction of all kinds, while it 
puts a tax on fire-traps. In case of a 
conflagration the residents of the burn- 
ed district will suffer much more than 
will the insurance companies, and it 
should be the duty as well as to the 
interest of every decent citizen to do 
what he can to abolish conflagration 
conditions. A rate penalty seems to be 
the most practical way to do this. 

In connection with the Northern New 
Jersey agitators it would be interesting 
ts know just how much tenement house 
property or frame row holdings are 
owned by the Jersey City leaders in the 
fight to repeal the present Ramsay rate 
law. 





USING THE MOVIES 


It looks as if the persons identified 
with the savings banks insurance move- 
ment in Massachusetts expect to get 
another $2,500 this year from the Mas- 
sichusetts legislature, to “advertise” 
the great benefits which inure from it. 

It is being slipped through the Ways 
aud Means Committee on the general 
appropriation made last year, not 
through a special bill which last year’s 
procedure would appear to require. 
fi. Bert Knowles, who apparently is the 
chief beneficiary of the appropriation, 
was the chief proponent, for he is the 
specially appointed means of advertis- 
ing by word of mouth what the savings 
benks insurance can do, 

It probably did not occur to any mem- 
be: of the ways and means committee 
to ask the advocates of the appropria- 
t‘on why if they could pay “extra” divi- 
dends, proclaimed in their circulars, it 


was necessary to have the subsidy of 
the State increased! 

But one must hand the palm to Miss 
Alice H. Grady, much featured in the 
scciety pages of Boston dailies, and sec- 
retary to Louis D. Brandeis. Miss 
Grady, is of course an ardent champion 
of the savings banks insurance annex 
and is without question an active and 
most tireless spirit. She is indefati- 
gable, a charming woman whose whole- 
sculed efforts command every one’s 
respect. 

And so the idea occurred to her, if 
former Governor Walsh turned down 
a $100,000 offer—more or less—to ap- 
pear in the “movies,” why shouldn’t he 
and Brandeis and a lot of other people 
identified with the movement immortal- 
ise savings banks insurance by their 
visualised activities in it, for nothing? 

No sooner thought than done. Miss 
Grady promptly wrote the scenario or 
whatever is done when one writes for 
the movies and got the galaxy of stars 
which she commanded to pose free. The 
governor appears as “himself,” while 
Louis D. Brandeis—modest soul, is cast 
as “the man with the big idea.” The 
busy press agent is H. Bert Knowles, 
who receives the bulk of the advertising 
appropriation vouchsafed by an amia- 
bie commonwealth, while Miss Grady 
herself appears as the children’s friend. 

It is not difficult to conceive the plot. 
One portion of it vividly pictures the 
degradation which is the portion of the 
improvident man, while thrice blessed 
is the savings banks insurance plan, 
which conveyed through a smiling mail 
carrier—a real mail carrier, a letter con- 
taining an annuity to a beatific old gen- 
tleman who explains that he gets one 
every birthday. 

Miss Grady is supplying the film free 
to every “movie” house which will pre- 
sent it. If it does good, certainly the 
insurance companies will join in the 
rejoicing, even if they do know that 
there is a lot of humbug attached to 
the pretentiousness of the movement, 
which eases money out of the State cof- 
fers to enable it to make a showing of 
“extra” dividends. 





CONFIDENCE IN LIFE INSURANCE 


One angle on the confidence of the 
American people in the institutions 
which provide them with life insurance 
is found in the decreasing number of 
life insurance laws being enacted. In 
1913 there were 143; in 1911, 180. In 
1915 there was a reduction of 25 per 
cent, in number from 1913. These fig- 
ures are given in the 1915 volume of 
‘Life Insurance Laws,” just issued by 
the Association of Life Insurance Presi- 
dends. 





FAVORS FREQUENT MEETINGS 


Boston, Jan. 17.—The first meeting of 
the New England insurance exchange 
on Saturday under the 1916 administra- 
tion was devoted chiefly to welcoming 
the new president, who received an 
ovation on calling the meeting to order. 

While Mr. Ide gave no expression of 
opinion as to his views on the proposi- 
tion that the exchange members have 
now individually under consideration 
tnrough a straw ballot, that they meet 
less than once a week, he intimated his 
sentiments in his remark “that the fre- 
quent meetings have been an important 
factor in promoting harmony and in 
keeping machinery running smoothly.” 











[_ The Human Side of Insurance 

















BENEDICT D. FLYNN 


Benedict D. Flynn, assistant secre- 
tary of the Travelers Insurance Com- 
pany, and actuarial head of the casualty 
department is becoming recognized as 
one of the actuarial experts of the busi- 
ness. He was born in Hartford in 1880, 
was graduated from the High School in 
that city, and has been in the service 
of the company since 1898; receiving 
his appointment in the actuarial de- 
partment of the Casualty Company in 
April, 1907. In 1909 he took charge of 
the accident and liability experience of 
the department of the company’s busi- 
ness. After being with that company a 
number of years, he had a year’s leave 
of absence, which he devoted to the 
study of a special course in mathe- 
matics in Trinity College. Mr. Flynn 
is also an associate of the Actuarial 
Society of America (life insurance). 

* + + 


Jack Shuff’s head is said to be still 
level, despite all the personal publicity 
that he has been receiving lately. In 
announcing his resignation as _ Post- 
master of Cincinnati in order to become 
home office agency manager of the 
Union Central, the Cincinnati “En- 
quirer” gave him a column and a half. 
Now along comes the Agency Bulletin 
of the Union Central Life and unlim- 
bers a battery of poets who make their 
estimate of the Cincinnati man in keep- 
iiig with their trade. No favorites are 
flayed, even these lines being quoted: 

When to Chicago with his fun he 
comes 
Things on La Salle street hum. 

Here’s another to add to the collec- 

tion: 
Never in a huff, 
Makes good every bluff, 
ivins at a rebuff, 
Surely’s got the stuff, 
Modest under puff. 
This may sound like guff, 
Not if you mean Shuff. 

Mr. Shuff was supposed to have re- 
tired from insurance production when 
he became Postmaster. The Union 
Central says that during 1915 he se- 
ecnred $557,500 paid-for insurance, with 
premiums amounting to $23,279.66. 

* + * 


Christian W. Feigenspan, president of 
the Commercial Casualty Co., this week 
headed an inspection party of the 
Mayor of Newark’s Committee on De- 
fense, which reviewed the First Infan- 
trr of the National Guard of - New 
Jersey. 

- oe * 

Mrs. John F. Dryden, widow of the 
founder of the Prudential, and mother 
of Forrest F. Dryden, president of that 


Company, died in Bernardsville, N. J., 
this week. Mrs. Dryden, who was Miss 
Cynthia J. Fairchild, was seventy-four 
years old. She was married to Mr. 
Dryden in New Haven March 7, 1864. 
Gf a retiring disposition, Mrs, Dryden 
leved the quiet of her home rather 
than public functions. During Mr. Dry- 
den’s public career at Washington, how- 
ever, Mrs. Dryden was always regarded 
as a genial hostess. Her keen interest 
in all affairs ot her husband served to 
eLcourage him in many undertakings. 
She was at all times interested in 
church work and contributed liberally 
to the Methodist Episcopal Church. 

Surviving Mrs. Dryden are her son, 
Forrest F. Dryden, and her daughter, 
Mrs. Anthony R. Kuser, who since the 
Senator’s death had lived most of the 
time with her mother. There are also 
five grandchildren—John F. Dryden, 
2a, who is with the Prudential; Doro- 
tuy, Elizabeth B., John F. Dryden 
Kuser and Cynthia Kuser. 


Joseph W. Briggs, who has been ap 
pointed general agent in southern and 
central Wisconsin for the Massachu- 
setts Mutual Life, was on the staff of 
the Milwaukee Journal at one time, and 
for the last four years has been with 
the Northwestern Mutual Life. Income 
insurance has been his specialty. The 
Massachusetts Mutual re-entered Wis- 
consin on January 1. The Northern 
part of the State will be handled from 
the Duluth Agency. 








RE-INSURANCE BUREAU MEETS 





$400,000 Maximum on Sprinklered and 
Fireproof Risks—Loss Ratio of 
Bureau 33 1-3 Per Cent. 





The annual meeting of the Re-insur- 
ance Bureau was held in New York on 
Wednesday at the Waldorf Astoria. 
The governing committee was increased 
by two members. 

A resolution to limit the amount on 
any one line of any one company to 25 
per cent. was not adopted. A resolu- 
tion was adopted that the amount for 
which the Re-insurance Bureau may be 
interested on any fireproof and/or sprin- 
klered risk be increased from $200,000 
to $400,000, the maximum amount for 
which the Bureau may be interested on 
any “ordinary risk” shall remain as at 
present, $200,000, and the maximum 
amount which any member may cede 
through the Bureau on any one risk 
remains at $50,000. 

The incurred loss ratio of the Bu- 
reau for 1915 was 54 per cent. Pre- 
miums increased 33 1-3 per cent, over 
the previous year. 





EDUCATING AGENTS 


President Woods, of the National As- 
sociation of Life Underwriters, will 
speak on “Educating Agents” at the 
thirtieth annual meeting of the Pitts- 
burgh Life Underwriters’ Association 
cn Saturday. “Preparedness for Busi- 
ness” will be the topic of John Thomas 
Holdsworth, Dean of the School of Eco- 
romics, University of Pittsburgh. Chas. 
W. Scovel will be toastmaster. 





TO TAKE OVER LIVE STOCK CO. 


H. B. Houghton, of Oklahoma City, 
is organizing a company to take con- 
trol of the Topeka National Livestock 
Insurance (Co., which recently went 
into the hands of a receiver. J. H. 
White, of Kansas City, was the presi- 
dent, and M. A. Isaacs, of New York, 
was secretary, while Houghton was 
State agent for Oklahoma. 





E. W. MORRIS PROMOTED 
Edward W. Morris, who has_ been 
assistant counterman for Hall & Hen- 
shaw for thirteen years, has been pro- 
moted to the position of counterman 
succeeding H. E. Frost, who will go 
with White & Ellison about February 1. 
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BUYS CONTROL OF GIRARD 


ANOTHER COUP BY FIREMEN’S 


Desire to Retain Girard as Western 
Insurance Bureau Company a 
Factor in Transaction 
The Girard Fire & Marine Insurance 
Co., organized in 1853, and one of the 
oldest of the Philadelphia companies, 
has been taken over by the Firemen’s 
of Newark through the purchase of the 
stock control of the Company. The 
Girard will be continued as an abso- 
lvtely separate company, and this will 
be especially pleasing news to its loyal 
agency force and to its many policy- 
holders. The Firemen’s will strengthen 
the Company financially, and _ will 
proaden its underwriting policy as well 

as enlarge its field of operation. 


Neal Bassett Negotiated Deal 
The deal was negotiated by Neal 


Jussett, vice-president and Western 
manager of the Firemen’s, and follows 


a similar transaction recently effect- 
ed by which the Firemen’s took over 
the Mechanics of Philadelphia. Mr. 


Bussett is president of the Western In- 
svrance Bureau and it is understood 
that his desire to retain the Girard as 
a bureau company was a factor in the 
transaction. It is known that several 
of the largest Union companies were 
bidding for the Girard, and had one of 
them been successful in securing con- 
trol of the Company a large number of 
clear bureau agencies would have been 
affected in the West, and in fact, a 
very large number of Eastern agencies 
would also have been disturbed. 


The Western Business 


Mr. Bassett will take over the West- 
ern department of the Girard (as well 
as the Mechanics), but Rollo, Webster 
é Co. will continue as Cook County 


managers. The change is entirely sat- 
isfactory to Manager William F. Rollo. 


It is especially pleasing to President 
Gratz and Mr. Rollo as well as to the 
agents of the Company and its host of 
friends that the Girard retains its inde- 


pendent, corporate existence and con- 
tinues in business under its own hon- 
orable and long-known name. 

It is interesting to note that William 
Kk. Rollo, the father of the present 
Western manager of the Company be- 
came United States general agent for 


it in 1854, and established its Western 
department in Chicago in 1871. 


h. M. Gratz Continues With Company 


His many friends will be glad to 
know that President Henry M. Gratz 
ccntinues with the Company, and it is, 
of course, assured _ that President 
Daniel H. Dunham and Vice-Presidents 
Neal Bassett and John Kay of the Fire- 
men’s, will be made officers of the 
Girard at the forthcoming annual elec- 
lion. Thereafter, they will take an 
active part in directing its underwrit- 
ing and in the general conduct of its 
affairs. 

It is particularly gratifying to the 
Officers of the Girard and Firemen’s 
and to the agents of the Girard, that 
it will not be obliged to disturb its 
cordial agency relations in either the 
East, South, West, or Pacific Coast by 
changing in any way its organization 
affiliations. In facet, it is considered 
ost fortunate for all concerned that 
tLe Firemen’s and Girard are affiliated 
(or not affiliated) with the same orga- 
luzations throughout the entire country. 


Girard’s Assets $2,486,496 


At the beginning of 1916 the Girard 
has assets of $2,486,496. Re-insurance 
reserve on its ordinary business of 
$946,677. Perpetual deposits of $633,- 
684 and net surplus of $426,195. Its 
Perpetual business in Philadelphia is 


considered particularly desirable. The 


Girard’s loss ratio for 1915 was 49.4 
per cent. 
The Firemen’s connection and the 


fact that the general supervision of the 
Cirard’s affairs will be under the di- 
rection of President Dunham, insures 
a broader field of endeavor, an aggres 
sive underwriting policy and an active 


participation in insurance affairs gen 
erally. This will be welcomed alike 
by agents and companies. The Fire- 


ren’s has assets of more than $7,000,- 
000; capital of $1,000,000, and a net 
surplus of more than $2,500,000. 


MIDDLE DEPARTMENT MEETING 


George Plyer Elected President—Old- 
Timers Make Interesting Talks— 
Law Speech at Banquet 


The Underwriters’ Association of the 
Middle Department elected George 
Plyer, of the Continental, president, at 
the annual meeting in Philadelphia 
this week; R. H. M. Stuart, of the Se 
curity, vice-president and the follow- 
ing executive committee: R. L. Riggs, 


American; F. H. Walker, L. & L. & 
G. for Eastern Pennsylvania; T. C. 
Burnham and T.-J. Trout, the latter 
with the Insurance Co. of North Amer- 
ica, for Western Pennsylvania; 4G. 
Hupe Miller, Insurance Co. of N. A.; 
EK. H. Buehlér, Northern; H. A. Rich- 
a'ds, Norwich Union for New Jersey; 
kk. EK. Michaels, Glens Falls, and H. EK. 
lteisinger, L. & L. & G., Maryland. 


During the passing of ballots old 
timers made speeches, including S. M. 
Wilson; H. O. Kline, Aetna, who joined 


the association the 3ame year it was 
formed, 1883; J. M. Hodges, Commer 
cial Union; and Messrs.  Bevier, 


Queen; Woodruff, German-American; 
Findlay, Camden; Russell, Citizens. 
At the banquet of the Underwriters’ 
Ciub of Pennsylvania, A. S. Arnold, a 
Philadelphia lawyer, discussed the new 
standard policy. On Moncay night the 
dinner of ihe Philadelphia Insurance 


Society was attended by some of the 
field men. 

NATIONAL UNION PROGRESS 
Net Surplus Increased $287 ,606— 
Premium Income Last Year, 
$1,969,371 


The National Union, of Pittsburgh, 


had an unusually good year in 1915, 
increasing its surplus $287,606, going 
from $263,340 to $550,946. Its net pre 


mium income in 
in 1914, 
low: 


1915 was $2,120,883; 
$1,969,371. Other figures fol- 
Reserve for taxes, other liabili- 
ties and contingencies: 1915, $125,- 
000; 1914, $59,975. 

Losses in process of adjustment: 
1915, $161,976; 1914, $292,626. 
Reserve for unearned premiums: 


1915, $2,327,302; 1914, $2,479,502. 
The National Union under the able 
administration of E. EF. Cole has been 


making steady progress in all sections 
of the country. 


GET MORE TERRITORY 

To the territory of FE. K. Schultz & 
Co., who for eighteen years have been 
general agents in Eastern Pennsylvania 
of the Ohio Farmers, has been added 
the western half of Pennsylvania. The 
agency now has representation of the 
Ohio Farmers in Pennsylvania, Mary- 
land, New Jersey and New York, out- 
side of the metropolitan and suburban 


districts. William Bishop has been ap 
pointed special agent in the western 
part of Pennsylvania. He has been 


field supervisor of the Employers’ Lia- 
bility. E. K. Schultz & Co. are also 
general agents of the Millers’ National 
in. several States. 
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kas ence attained among the Companies ry 
— organized in forty years and by its wn 
ia achievements during the worst period A 
[aa known in the annals of fire insurance. =a ae 
a A NATIONAL UNION Special Agent will, if you wish talk ry 
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bias ly assist you in your plans. He will tell you about NATIONAL a: 
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5 bility—in short, he’s the man on the ground with a service to ~ 
Ss perform for both of us. 
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NOT IN ALLEGHENY BOARD 


HARTFORD AND’ CONTINENTAL 
Questions as to Legal Right of Board 
to Regulate Various Matters 
Without Consent 


The Hartford and Continental group 
have not signed the Allegheny County 
Loard agreement The same old argu- 
ments against the New York Under 
vriters’ Agency were threshed out in 
Pittsburgh, the Hartford having de- 
manded that the New York Underwrit- 
ers’ Agency be admitted. The Conti 
nental group was willing to sign if the 
Loard were a rate-making organization, 
but refused to be bound.if it insisted 
upon having jurisdiction over commis 
sions and other matter 

In fact, the question has been raised 
anong companies as to what are the 
legal functions of the Allegheny Coun 
ty Board. The new anti-discrimination 
law provides for filing rates at Har 
risburg The Allegheny County board 
as formed after the law became ef 
fective The Continental and Hartford 
are understood to. take Live position 
that the board cannot go outside the 
province of rate-making, refusing to 
supply rates, unle the companies ob 
jecting to other provisions beyond 


give their consent 


rate-making 


WANTS AGENTS TO FIGHT 
Clarence Pellet, of Chicago, Discusses 
Underwriters’ Agency Question— 


Predicts Another Incorporation 


The American Agency Bulletin prints 
another contribution to the annex ques- 
tion in its current issue, this time quot 
ing Clarence S. Pellet, of Chicago, a 
leader in the National Association of 
Insurance Agents, who says: 

“Why get excited because the Aetna 


Insurance Company of Hartford has 
decided to put out Aetna Underwriters’ 
policies? Perhaps printing some under. 
writers’ policies is the cheapest way of 
protecting a good name. Have we for 
gotten that no later than last, summer 
one of the principal underwriters’ agen- 
cies saw fit to incorporate? There has 
been much evidence of late that under- 


writers’ agencies are not growing in 
favor even with the managers who 
maintain them By reason of legisla- 
tion and rulings of insurance depart- 
ments, the underwriters’ agency is 
more and more being made to appear 
in its proper form ag the multiple 


agency plant of the company maintain- 
ing it The campaign of education 
against the vicious system has now pro- 
gressed so far that the announcement 
of the establishment of an underwrit 
agency is generally accompanied 
by an explanation, which amounts to 
an apology. 


‘If the 


ers’ 


opposition to underwriters’ 
agencies is fundamentally sound 
(which I have never ceased to believe) 
ithe agents of the country ought to “dig 
themselves in” and continue to fight. 
It is too big a battle to have it go suc- 
cessfully at all times at all points. It 
would not surprise me in the least to 
have the announcement of the Aetna’s 
underwriters’ policy followed shortly by 
the announcement from some import- 
ant company that it had decided to in- 
corporate or retire its underwriters’ 
annex 

“In the end the decision of this ques- 
tion rests with the agents, as manag- 
ers of companies have reasonably and 
truthfully stated to us on several oc- 
casions. If the agents of the United 
States do not want underwriters’ agen- 
cies they do not have to have them.” 


JOIN MIDDLE DEPARTMENT 
The Crum & Forster companies have 
joined the Underwriters’ Association of 
the Middle Department. 
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CONDITIONS IN ROCHESTER 


CHANGE MEANS HIGHER RATES 








Request of Agents for Autonomy Re- 
viewed—More Commissions Would 
Aggravate Brokerage Evils 





The Eastern Underwriter has receiv- 
ec a letter from a subscriber, comment- 
ing upon the recent letter of the Fire 
Underwriters’ Association of Rochester, 
in which companies were asked to per- 
mit the Rochester association to make 
rates. The letter sent to The Eastern 
Underwriter in part follows: 

If-an independent rating bureau were 
established in Rochester the following 
conditions would prevail: 

“The office would be in charge of 
an experienced rating manager from 
some city other than Rochester; the 
city would be re-rated under modern 
schedules; the average rates would be 
ircreased over 33 1-3 per cent. 

“No doubt, under an independent 
rating organization, the Rochester as- 
sociation could compel all of the agents 
representing association companies to 
become members of the local organiza- 
tion. Under the present system the 
increasing number of non-member agen- 
cies could be taken care of by a slight 
modification of requirements for ad- 
mittance to membership in the Roch- 
ester board, together with better co- 
cperation among the companies. 

“However general the belief in sole 
agency rule, we must face a condition 
and not a theory, and so long as some 
ccmpanies have -agents for annexes, 
other companies will insist upon their 
right to equal representation. Why not 
adopt the ‘Buffalo rule,’ as the lesser of 
two evils? 

“Brokers, we have always had with 
us, but until the State of New York is- 
sued licenses, local boards could say 
wo should and who should not be en- 
titled to brokerage commission. How 
is it possible to do away with so-called 
‘Side Liners and Commission Seekers’ 
without legislation. An increase in 
commission would only aggravate the 
brokerage and multiple agency evil. 

“A careful study of the unfortunate 
conditions prevailing in Rochester leads 
me to believe that the situation has 
been aggravated to some extent by the 
following: 

“The: increase in the number of so- 
called underwriters adjuncts, on the 
part of the companies. The acceptance 
of salaried agency appointments by 
some members, has made it necessary 
for a number of companies to seek 
new agency connections, ‘wherever they 
may be found.’ The licensing of bro- 
kers by the State of New York. A too 
rigid requirement for membership in 
the Rochester association and what 
would seem to me, not enough democ- 
racy in the control of its affairs.” 





ASBURY PARK FIRE 
A fire estimated at $120,000 destroyed 
the buildings of the Asbury Park Press 
and the Asbury Park. Trust Co. this 
week. The department store of the 
Steinbach Co. had a narrow escape. 





THE 


Continental (Fire) Insurance Company 


The Strongest American Company 


Home Office, 


80 MAIDEN LANE, NEW YORK 


Western Office, 


332 SO. LASALLE ST., CHICAGO 


TAKES NEW POSITION JAN. 31 


B. C. Chittenden To Attend Round-up 
of Field Force of Phoenix of 
Hartford 
Baldwin C. Chittenden, who becomes 
special agent of the Phoenix of Hart- 
ford in Eastern New York, as assistant 
to J. M. Carothers, will be introduced 
to the field force of the Phoenix of 





BALDWIN C. CHITTENDEN 


Hartford on Monday, January 31, at the 
round-up of Phoenix specials. About 
forty-five of the field force of that com- 
pany will begin a four days’ session 
in Hartford on January 31. The events 
will be concluded by a dinner on Thurs- 
day night. 

Since 1908 Mr. Chittenden has been 
special agent of the North River. 

ALBANY DINNER TO-NIGHT 

This is the banquet season up-State. 
On January 21 the Albany Field Club 
will give a dinner at Keeler’s Hotel, 
Albany. There will be on tap ginger 
ale, sarsaparilla—and pleasant oratory. 
W. N. Van Alstine, secretary of the 
club, says that this is to be the banner 
year of the club’s existence. 





TYPE RULING 

The Underwriters’ Association of the 
Middle Department has issued a ruling 
that the clauses giving privileges to or 
restricting the assured must be printed 
in at least ten-point type under the new 
Pennsylvania rating law. 

AGENTS’ MID-YEAR MEETING 

The mid-year meeting of the Nation- 
al Association of Insurance Agents will 
be held in Chicago during the week be- 
ginning February 7. The Illinois As- 
sociation will meet in Peoria on Feb- 
ruary 9, officers of the National Asso- 
ciation attending. At the mid-year 
meeting the questions up for discus- 
sion are underwriters’ agencies, stamp 
tax, contingent commissions and ex- 
tension work. 





Capital 
$500,000.00 


Surplus to policyholders 


$1,134,980.17 








Incorporated A. D. 1822 


The North River Insurance Company 


NEW YORK 
Statement, December 31, 1914 


Reserve for all other liabilities 
$1,727,208.78 
Assets 


$2,862,188.95 


CRUM & FORSTER, New York General Agent 





ALL ABOARD FOR GLENS FALLS 





C. W. Cool’s Dinner to Charles Hoyt 
Smith on January 24—Specials and 





Adjusters Invited 
The Liverpool & London & Globe 
Insurance Company has’ withdrawn 
Warren County, New York, from the 


field of Special Agent Charles Hoyt 
Smith and added it to the field of Spe- 
cial Agent John B. Knox, Jr. This 
means that Charles W. Cool, of Glens 
Falls, and Mr. Smith will not see each 
other as often in the future as in the 
past. Mr. Cool meets th~ situation in 
the following letter: 

“As the relations between Mr. Smith 
and myself have been of the pleasant- 
est during the past six years, it is my 
desire that this change be marked in 
a manner pleasing to him. I am, there- 
fcre, inviting the special agents of this 
territory, whose companies I represent, 
tc come to Glens Falls on Monday, Jan- 
uary 24, 1916, for the purpose of at- 
tending an informal dinner which I am 
giving in his honor at that time. The 
only other invited guests will be the 
Albany staff of the General Adjustment 
Bureau.” 

Glens Falls hotel accommodations 
will be enlarged for the occasion, so 
‘rat no one will have to sleep in the 
villiard room of the leading hostelry. 





SONS TO CONTINUE AGENCY 





Death of Samuel C. Bishop, Veteran In- 
surance Agent and Broker of 
Elizabeth, N. J. 





Samuel C. Bishop, veteran insurance 
agent of Elizabeth, N. J., died this week. 
He has been in ill-health for some time. 
In fact, several years ago the agency 
was incorporated as the Samuel C. 
Bishop Co. Samuel C. Bishop was 
president of the company. 

The agency is to be continued by his 
sons, Charles E. Bishop, a counterman 
with Crum & Forster, New York, and 
another son who is not in the insur- 
ance business, but who is an officer of 
the corporation. 

Samuel C. Bishop started with the 
German-American a number of years 
ago, later becoming cashier. He retired 
from the German-American to go into 
the insurance business in Elizabeth and 
he also did a considerable brokerage 
business. He was long known among 
old-time brokers and agents in New 
York City. 





“335 Wabash Building, 


The Gamewell Fire Alarm 
Telegraph Co. 
Fire Alarm and Police Telegraphs 
for Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL 
SERVICE 


GENERAL OFFICES AND WORKS 
NEWTON UPPER FALLS, M.‘SS. 


AGENCIES 
3708 Grand Central Terminal, 
448 John Hancock Building, 
i216 Lytton Building, 


New York 

Boston, Mass. 
Chicago, [I]. 
rild Pittsburgh, Pa. 
15 Postal Building, San Francisco, Cal. 
wg Central Building, Seattle, Wash. 
(tica Fire Alarm Totegragh Co., 

f Utica, N. Y. 
Northern Electric Company Limited, 
Montreal, Canada. 
(General Fire Appliances Co., Ltd., 

j _ Johannesburg, South Africa 
Colonial Trading ., Ancon; 

: Canal Zone, Panama 
F P. Danforth, 1060 Calle Rioja, 

Rosario de Santa Fe, Argentine Republic 





GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 





ORGANIZED 1859 





Statement, January 1, 1915 


Cash Capital ...... $1,000,000.00 
TN 8s ict ed. warn 7,284,654.80 
Net Surplus ....... 2,486,142.59 
Surplus for Policy 

Holders ........ 3,486,142.59 





HEAD OFFICE: 
Cor. William and Cedar Streets 











Are Your Insurance Affairs 
Satisfactorily Handled? 


ARTHUR F. HOUTS & CO., Inc. 


GENERAL INSURANCE 
80 Maiden Lane, New York City 


Expert attention to brokerage busi- 
ness and excellent facilities for hand- 
ling insurance anywhere in_ the 
United States and Canada. 




















Fidelity-Phenix Fire Insurance Company 


An active supporter of the 
American Agency System 


Home Office, 
80 MAIDEN LANE, NEW YORK 


Western Office, 
137 SO. LASALLE ST., CHICAGO 








AMERICAN EAGLE 
FIRE INSURANCE COMPANY 





Incorporated to meet the wishes 
of American Agents and take 
over the business of the Fidelity 


Underwriters 


HENRY EVANS, President, 80 Maiden Lane, New York 
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Jersey City to Make 
Rate Investigation 





AGITATION OVER FRAME ROWS 
TAKEN UP BY POLITICIANS 





Why Bills Were Introduced To Repeal 
Ramsay Act—Agents Confer 
With Officials 
Jersey City is going to investigate 
fire insurance rates. The city has ap- 


propriated $2,000 for the preliminary 
work. The corporation counsel will 
conduct the investigation, backed by 


the Director of Public Safety Hague. 
The investigators will put Atlee Brown, 
the New Jersey expert; W. E. Mallilieu, 
manager of the National Board of Fire 
Underwriters, and others on the stand. 
A legislative committee to investigate 
fire insurance rates in New Jersey held 
a meeting in several cities, including 
Jersey City, more than a year ago, but 
nothing developed other than some 
roasts of this committee in the Newark 
“News,” based on the amount of money 
that they spent in taking testimony. 


Frame Row Rates 


The present agitation in Northern 
New Jersey against the Ramsay Act 
is undoubtedly due to the frame row 
question. Jersey City has a number of 
frame rows, some of them built fifty 
years ago at a time when every work- 
man had his own cottage. These rows 
are naturally very different now to 
what they were when erected, from an 
underwriting standpoint. Occasionally, 
a coat of paint has been added or a 
brick wall has been put in or there has 
been a brick addition. Otherwise, these 
rows are a menace to the city. Theold 
occupancy, of course, has changed. 
There are now often several occupan- 
cies in the house running all the way 
from a plumber shop in the basement 
to a grocery store or a saloon on the 
ground floor. When the Ramsay Act 
went into effect the rates on these rows 
were so low as to be absurd. When 
Brown rated the State his engineers 
were quick to note a conflagration pos- 
sibility in these rows and they were 
penalized heavily. Judging from the 
fact that there are some companies who 
at the advanced rates will not write 
frame rows in Jersey City, the penal- 
ties are not stiff enough. Anyhow a 
great howl went up which has been 
growing in volume ever since. 

Naturally, property owners in Jersey 
City whose rates are lower than ever 
before have had nothing to say. All 
the owners of frame row properties and 
tenants thereof have votes, and it was 
not long before Director of Public Safe- 
ty Hague and other public officials gave 
a sympathetic hearing and soon the col- 
umns of the Jersey City “Journal” were 
filled with attacks on the “Insurance 
Trust” made by Commissioner Hague, 
Senator Egan and others. Local insur- 
ance agents tried to stem the tide by 
giving their side of the story to the 
local press, but when matched with 
politicians their publicity efforts were 
inartistic and futile. The developments 
resulted in the proposed investigation 
of insurance rates and the introduction 
of bills in the Senate and House to re- 
peal the Ramsay Act. 

Agents Call Upon Commissioner Hague 

Finally a notice appeared in the Jer- 
sey City “Journal” that Commissioner 
Hague intended to subpoena the local 
agents. The agents, since the passage 
of the Ramsay Act, know where they 
are at, and they informed Commission- 
er Hague that they would like to have 
a hearing, and explain the working of 
the rating law, as it affects Jersey City. 
The conference took place in the office 
of Commissioner Hague. The _ insur- 
ance agents’ committee consisted of the 
following: 

Fred Klein,, Meyer & Klein; John 
Ward, of Nelson & Ward; Arnold 
Rippe; Louis Muller, of Woodward & 
Williamson; William H. Speigelberg, 
Jos. M. Byrne & Co.; and James Hy- 
land. 


“No Hard Feelings, Boys” 
When the insurance agents appeared 
in Hague’s office he affected to feel 
surprise that they appeared aggrieved. 
He beamed on all of them. “Why, 
John,” he said to John H. Ward, of 
Nelson & Ward, former president of 
the Board of Education, “it isn’t you 
boys I am after. I want to ask ques- 
tions of the presidents of the compa- 
nies, and that fellow, Atlee Brown, at 
Newark.” He asked each of the insur- 
ance agents present if they were offi- 
cials of insurance companies and when 
they said no, offered this comment: 
“You fellows are all in a legitimate 
business, and I do not want to get you 
local men in trouble; you are merely 
the representatives of interests we are 
trying to get at. There is nothing un- 
derhanded about your operations. You 
issue a policy and everybody can see it 
once the assured has it in his posses- 
sion.” 

The insurance men, however, had 
made a careful compilation of rates in 
Hudson County as they had existed be- 
fore the Ramsay Act went into effect 
and at the present time, and they in- 
sisted upon presenting their facts 30 
that the Commissioner could be set 
right in the matter. Their figures 
showed reductions all along the line. 

Hague’s Grievances 

It quickly developed that Commis- 
sioner Hague has a grievance against 
the National Board of Fire Underwrit- 
ers and also rankles because under the 
present rating the City of Newark has 
an advantage in classification over Jer- 
sey City of one penny. The fire de- 
partment is his hobby. He has given 
Jersey City what he regards as the best 
department of any city in the coun- 
try. The motor drawn apparatus is of 
the most advanced type and new pur- 
chases of hose are of the best. Com- 
missioner Hague said that there is not 
a city in the United States of the size 
which can equal Jersey City in fire 
fighting. He said that the Newark De- 
partment does not compare with the 
Jersey City Department; he also main- 
tained that there is no percentage com- 
parison between the Newark Fire rec- 
ord and Jersey City fire record. Jer- 
sey City was “next door to the largest 
city in the world,” and he thought it 
would be possible for the metropolis to 
send twenty-five fire engine companies 
across the North River in case of an 
emergency, in forty-five minutes. “Why 
then should Newark be class A and 
Jersey City B?” he asked. Insurance 
men pointed out that Newark’s streets 
are wider and called attention to the 
difference in water pressure. Chair- 
man Klein dropped a remark that all 
the fire engines in the world would not 
have saved San Francisco, on account 
of the water supply, intimating that in 
case of a Jersey City conflagration the 
water pressure question is of supreme 
importance. Commissioner Hague 
quickly changed the subject as the 
water supply is the city’s weak point. 

Quarrel With National Board 

The Commissioner made a_ speech 
half an hour in length justifying his 
position in refusing to let the National 
Board of Fire Underwriters make a 
test of Jersey City engines. Commis- 
sioner Hague’s feud with the National 
Board of Fire Underwriters is of long 
standing. Way back in the days of 
Committee of Twenty an engine was 
ruined in a test and Commissioner 
Hague has taken the position that “I 
will not have any of my engines tested 
by the National Board’s representa- 
tives” because he says that these en- 
gineerg are only paper experts and that 
the man in charge of the apparatus in 
Jersey City has been on the job for 
about fourteen years, lives with the 
engines, in fact, and knows more about 
them than any insurance engineer. A 
few years ago Commissioner Hague re- 
fused to co-operate in an inspection in 
Jersey City by the National Board and 
the National Board has not insisted 
upon this inspection being made in con- 
sequence. 

In this connection it is rather inter- 


esting to note that in 1915 more than 
twenty municipalities asked that the 
National Board of Fire Underwriters 
have representatives test their engines 
before they purchased them. This 
seems to indicate that National Board 
engineers know how to test an engine, 
and that there is general confidence in 
their expert judgment. It is Hague’s 
contention that if an engine has a ca- 
pacity of 900 gallons, the Nationa? 
Board would try to test it out on a 1,- 
200 gallon pressure basis, which, he 
said would ruin the engine. This state- 
ment is ridiculous on its face. 
An Influential Boot-black 

It seems that a boot-black in Jersey 
City had a great deal to do with the 
present rate agitation. Overy day 
when he shines the Commissioner’s 
shoes, he tells him his grievances,- 
that he is a poor man, and the insur- 
ance trust is filching his pennies. John 
Ward broke into a smile, “I have the 
same boot-black,” he said, “and he 
made the same complaints to me. On 
investigation I find he has moved his 
place of business between two nickel 
movie shows. You will agree, Mr. 
Commissioner, this is an increase \p 
hazard.” 

How Rates Have Gone Down 

William H. Spiegelberg, of Jos. M. 
Byrne & Co., which places insurance 
on all Catholic churches in Hudson 
County, said that the rate on churches 
since the Ramsay Act had been in ef- 
fect have been cut 56 per cent. and he 
called attention to one loss on a church 
of $100,000. 

Arnold Rippe told how millinery 
stocks had been rated so low under the 
Ramsay Act that some companies will 
not write them. Attention was called 


John C. Paige Co. 
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65 Kilby St. Boston, Mass. 
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to a section of Bayonne, which was 
rated so low that companies could not 
write business there profitably. Low 
current rates on garages and livery 
stables were referred to, also public 
schools. 

When the question of comparison of 
Newark and Jersey City fire losses was 
discussed Mr. Klein, Mr. Rippe and 
others said that fire department figures 
were unreliable. Sometimes a _ loss 
amounting to $100 will cost companies 
$800 before it is settled. One of the 
agents called attention to a rattan loss 
which would cost the companies nearly 
$100,000. Commissioner Hague said he 
was loathe to believe this. “The build- 
ing was only a shell. I saw the fire and 
am sure the loss was not more than 
$10,000." The Jersey City men imme- 
diately put themselves on record, stat- 
ing that the contents were not over-in- 
sured and that the value was all there. 
Rattan values have gone up fast since 
the war started. 

Agents Want Law to Stand 

During the hearing Assemblyman 
Carroll, who introduced the bill to re 
peal the Ramsay Act, in conjunction 
with Senator Egan’s bill, came into 
the conference. He declared that the 
insurance companies were for the Ram 

(Continued on page 16.) 
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Policy Holders 
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FIRE INSURANCE COMPANY 
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Cash Capital 
Cash Assets 
Cash Surplus to Policy Holders 


The real strength of an insurance com- 
pany is in the conservatism of its manage- 
ment, and the management of THE HAN. 
OVER is an absolute assurance of the 
security of its policy. 
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Vice-Presidents 
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Secretary 
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E. S. ALLEN GUY E. BEARDSLEY 
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of the United States 


ASSETS 

Real Estate (Equity)............ $ 254,500.00 
Piostens LAGRS. cccccccevesvscczes 235,600.00 
Bonds (Market Value)............ 972,966.29 
Cash in Banks and Office........ 38,387.53 
Agente’ Balances .icoccsvceccvcess 81,266.65 
Interest and Rents Due and 

PEE skdediesecndeeceedsieria 27,215.03 
All other Assets... ccccccccoocsceses 4,692.31 
TEE .- dtiesacdevedandiausenceve $1 614,627.81 


ROBERT J. WYNNE, Pres. 
New York City Agent 
WM. SOHMER, 75 William St. 

New York City 





First National Fire Insurance Company 
Statement of Condition Dec. 31, 1914 


Washington, D. C. 





LIABILITIES 

Outstanding Fire Losses......... $ 30,278.41 
Unearned Premium Reserve...... 244,603.01 
Accrued Charges on Real Estate 18,646.29 
All other Liabilities.............. 8,156.78 
Capital Stock Fully Paid $877,275.00 
Capital Stock Partially 

oO es S- 22,260.70 
Searplus — cocceccccessecers 404,407.62 
Surplus to Policyholders.......... $1,303,943.32 
TOES. pawndnwndccsacwesvancsneses $1 614,627.81 


JOHN E. SMITH, Managing Underwriter 
Brooklyn Agent 

FRANK ECKEL BECKER, 153 Remsen St. 
Brooklyn, N. Y. 
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BROKERS ACTIVITIES 


Lighting Companies Line 
Bonds aggregating more than $1,000,- 
Ov of the New York Edison Company, 
Consolidated Gas and affiliated compa- 
nies were placed by Hamlin & Co., New 
York brokers, in the London & Lanca- 
shire Indemnity this week. The bonds 
“run” to the City of New York for the 
faithful performance of contract. The 
lire was secured for the London & Lan- 
cashire by William F. Murphy, special 
agent, who recently became identified 
with that Company. 
+ 4 











Boston Brokers Applaud Boston Board 
President 

It was only a few short months ago 
trat the Insurance Brokers’ Association 
of Massachusetts was threatening things 
against the Boston board of fire under- 
writers. It went so far as to file a 
suit in the courts restraining the board 
from putting into operation the _ so- 
cvlled Boston plan, which among other 
things regulated commissions and clas- 
sified brokers. The curious thing about 
ii was that while the association fath- 
ered the suit, no individual member 
apparently was willing to express his 
approval of the course that his associ- 
ation had pursued. 

Now the association igs apparently as 


gentle as any turtle dove, for Presi- 
dent Frank A. Dewick, of the Boston 
board, was its principal guest at a 


luncheon given by it in the Boston City 
Ciub last Tuesday. He talked on “the 
influence of the broker on the compa- 
rées’ loss ratio,” and was accorded a 
flattering reception. 
* + ye 
Spill the Beans 

Instead of going to agents it is be- 
lieved that $4,808,100 of public school 
insurance in Newark will stay with the 
city fund. Thirty-three agents bid for 
it, after Atlee Brown’s rates apparently 
satisfied the school board. Then, Hugel 
& Clark said they could place the line 
at lower rates than the Brown rates. 
The Berry Agency said the same. This 
started a controversy with the result 
that the municipal fund is the gainer. 

For twenty: two years Mr. Hugel was 
with a brewery. A year ago he went 
into the insurance business after being 
an unsuccessful candidate for sheriff. 

a 1” * 
Warning From Department 

Brokers and agents of casualty com- 
panies have been warned by the Penn- 
sylvania insurance department that 
they must not solicit compensation in 
surance upon promises to secure for 
the assured any specified rate through 
merit rating. All rates are subject to 
the approval of the State inspection 
and rating bureau, and no _ binding 
promise to secure a specified rate in 
advance can be made. The department 
seems determined to keep the com- 
panies on the grindstone. 

CRITICISES INSURANCE DIGESTS 
Not Always Made By Men Familiar 
With Fire Insurance Business, 
Says Hall 





Thrasher Hall .makes some _ sharp 
comments upon insurance digests used 
in insurance newspapers. He quotes 
two digests given by insurance papers 


on construction of co-insurance, with 
the following comment: 
“Many insurance men after reading 


the digests just quoted from two insur- 
ance journals, would assume that de- 
cision related to the form of co-insur- 
ance clause in general use. Some of 
them do not understand that a digest 
is merely a key, by which they may 
look up the real information, and more- 
over they have not the facilities for 
reading the decisions. They assume 
that what the digest says is the ortho- 
dox gospel truth, and are liable to cite 
the case as shown in a digest, in sup- 
port of the point, whereas on some 


other point decided in the same case 
the decision may be against them.” 


BURNED THE TABLE CLOTH 





Latest Thing in Cigar Lighters Now 
on Prohibited List of Phoenix 
of Hartford? 





Harold E. Griswold, special agent of 
the Phoenix of Hartford, recently re- 
ceived a loss claim of interest to smo- 
kers and others, reading as follows: 

Dear Sir and Friend:—’Twas_ the 
week before Christmas (1915), and all 
through the house - -You’re 
wrong. We had some friends to din- 
ner; six if the legal situation requires 
the exact number, and my wife had 
furnished some trifling favors hoping 
thereby to amuse the guests. Among 
the favors was an innocent looking 
cigar thing, which, she was told should 
be lighted on the end, when Poof!! a 
little doll would spring forth, and 
thereby cause a smile. It was made in 
Cermany—damn ’em. Well, the cigar 
was lighted, but holy mackerel and gad- 
zcoks, it shot forth a stream of sparks, 
which falling on the centerpiece start- 
ed to go through to the floor, but some 
vigorous slapping on the part of the 
writer stopped them just as they got 
to the table cloth. Of course the cen- 
terpiece was ruined. The next day the 
wife tucks the piece under the arm and 
hustles to Vantines, who tell her that 
it can only be duplicated in Japan, at 
a cost in American money of $15, and 
eight months in time. So she leaves 
the centerpiece with them, and tells 
them shoot. The fabric is part of a set 
tiat was given as a wedding present, 
and, of course, she wants the set com- 
piete. After explaining this trouble, 
aud a few others to a friend the other 
day, the friend said that we had a good 
case against the fire insurance com- 
pany, if we carried insurance! 

The question, therefore, that I have 
to ask you, me Lord, is this: “Have 
we?” Or, have we waited too long 
before putting up a holler or have we 
done something that is in the fine print 
of the policy that gives the laugh to 
the insurance company; or, shall I sue 
the Kaiser, or mayhaps take it to Lan- 
sing? What? Your advice on the sub- 
ject will be appreciated. 

I haven’t looked at my policies for 
s-metime, but, as I remember, you in- 
sured me in 1915 for three years. Later, 
my wife informs me that you were on 
the job in October and sent us some 
nice clean paper for which we were 
set back some sixty-three plunks and a 
few odd cents. J. B. R. 

The loss was paid. 





HORSES VS. MOTOR 





Saving on a Tractored Engine for New 
York Fire Department $485 a Year 
Says Adamson 





The saving on motor apparatus in a 
fire department is considerable, accord- 
in; to Fire Commissioner Adamson, of 
New York. One tractored engine, the 
life of which is twenty years, costs to 
naintain and operate, including depre- 
ciation, $414.69 a year, while the year- 
iy upkeep of three horses, including 
torage, veterinary’ service, shoeing, 
stable equipment, harness, etc., is $300 
for each horse a year, including depre- 
ciation, which is $900 for a horse-drawn 
evgine. The saving on a tractored en- 
gine is $485.40 a year. The saving on 
a tractored hook-and-ladder truck is 
the same. The saving on a motor tend- 
er over horse-drawn is $266.15 a year. 

Motor apparatus’ require _ slightly 
more attention and repairs than horse- 
drawn apparatus. The average cost for 
repairs to a piece of motor apparatus 
in 1914 was $138.10. The average cost 
of repairs to a piece of horse-drawn 
apparatus during the year 1914 was 
$105.31, a difference of $32.79 in favor 
cf horse-drawn. 





When all collected and questions of 
litigation are adjusted the American 
Union assets will furnish to creditors 
a dividend of from 66 to 78 per cent. 





LOGUE BROTHERS & CO. 
307 FCURTH AVE., PITTSBURGH, PA. 


General Agents for Pennsylvania 


REPRESENTING THE 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 
MILLERS NATIONAL INSURANCE COMPANY. 
OHIO FARMERS INSURANCE CoO. 








Capacity For Local Agents 


You can use our capacity as your own to take care of additional business 
beyond the capacity of admitted Companies. 


Our capacity is as high as $150,000 on a single risk with immediate binders 
and 10% commission to brokers. Guaranteed Underwriters. Use our special 
Surplus Line Department. Special liberal policies for Baggage Insurance. 


MARSH & MCLENNAN 


Insurance Exchange, Chicago 


19 Cedar St. ‘ors California St. 
NEW YORK veNVER 


Ford i 
DETROI 


300 Nicollet Ave. 
MINNEAPOLIS 


23 Leadenhall St. 
LONDON 


314 Superior St. 
boLurE 


17 St. John St. 
MONTREAL 
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WILLIAM C. SCHEIDE & CO,, Inc. 


HARTFORD, CONN. 





Re-Insurance in All Branches 











EDWARD GAMBEL 


INSURANCE AGENCY 
Telephone: John 3189 


. 
THE ARLINGTON FIRE .—Ss THE: ARIZONA FIRE 


ashington, Phoenix, Ariz. 


SPECIAL FACILITIES FOR OUT-OF-TOWN BUSINESS. 


37-36 LIBERTY STREET NEW YORK CITY 








SCHAEFER & SHEVLIN 
2 LIBERTY STREET GENERAL AGENTS NEW YORK, 8. Y. 
REPRESENTING 
DUBUQUE FIRE AND MARINE INSURANCE CO. 
Excellent Facilities for Handling Suburban and Out Of Town Business 
Phone: John a31a 








Firemen’s Insurance Co., Newark, N. J. 


Statement January 1, 1915 





Capital Stock ....eeeecereeeeceeeeceeeeecens $1,000,000.00 
Re-Insurance Reserve .... aes 2,922,524.02 
Reserve for Unpaid Losses and All “Other Liabilities 450,413.57 
ea oe rT rrr re rir err 2,528,182.77 
TOTAL AGBBTSD .ccccccccccscssccescccescess GGSUL,1ERT6 


During a successful record of 59 years this Company nas paid losses exceeding 


$ 14,000,000.00 


DANIEL H. DUNHAM, ener ag 
JOHN KAY, Vice-President and Treasurer 
NEAL BASSETT, Vice-President 


H. HASSINGER, Secretary 
3. MELDRUM, Assistant Secretary 
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E. F. FLINDELL 
123 William Street Telephone John 2330 New York City 


Business Bound Throughout ( the United States and Canada 


OR 
The Scottish Union and National Insurance Company 
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NEW JERSEY FIRE Fire 
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38 Clinton Ss 9s. William Street 
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A LEADER AMONG INSURANCE DEPARTMENT CHIEFS 


Chary of Speech, Able with Pen and Brain, Frank H. Hardison, of 


‘Massachusetts, a Strong Figure Among Commissioners 








He who would essay a biography, ance company executive. Yet he is the 


however brief, of Frank H. Hardison, 
Insurance Commissioner of Massachu- 
setts, is confronted with no mean task, 
notwithstanding that his career as 
Commissioner is alive with incidents 
the details of any of which would make 
extremely interesting reading to men 
concerned in eyery phase of insurance 
activity. For Frank H. Hardison is 
well-nigh bankrupt in speech. He parts 
with the expressions of his inmost 
thought as readily as he would with 
his right eye and his opinions are ren- 
dered only as he conceives his office 
demands them. He little affects the 
cutward graces of diplomats. He is 
temperamentally silent, not taciturn. 
He thinks much and rarely is it that 
when he has considered a question that 
his opinions have been overturned by 
superior authorities. 
Began With Boston “Herald” 

Frank H. Hardison is a graduate of 
Dartmouth somewhere around 1876, 
where he worked his way through ‘col- 
lege. He took up newspaper work and 
in 1896 he resigned from the staff of 
the Boston “Herald” to become the first 
official examiner of the Massachusetts 
Insurance Department. He was _ pro- 
noted to Deputy Insurance Commis- 
sioner under F. L. Cutting, and on Cut- 
ting’s retirement in 1907 he was ap- 
peinted Commissioner. 

Mr. Hardison has discharged his du- 
ties with signal ability, and it is the 
verdict of general opinion that he ranks 
with the greatest of State insurance su- 
rervisors that the country has ever 
krown. Absolutely oblivious to person- 
al fame, much of his constructive work 
has been impressed upon the country at 
large through the National Convention 
of Insurance Commissioners, in which 
he has ever been a leading spirit. Judi- 
cial to a degree, his opinions command 
respectful attention from his brother 
commissioners. 

Particularly the weight of Mr. Hardi- 
son has been felt in his dealing with 
fraternal problems. In Massachusetts 
the strength of the fraternal orders has 
been so greatly emphasized in the legis- 
lature as to hamper the enactment of 
ccnstructive laws for their own welfare. 
It was apparent that something had to 
be done to avert bankruptcy, for many 
uf them and his whole force was thrown 
in assisting the Commissioners’ Con- 
vention to co-operate with the National 
Fraternal Congress to devise means 
whereby to perpetuate the solvency of 
the fraternal orders. 

Expert Valuation of Stocks and Bonds 

Commissioner Hardison was the first 
State official to secure the valuation 
fcr statement purposes of stocks and 
bonds of insurance companies by a re- 
cognized expert, the Commissioners’ 
Cenvention recognizing two years later 
the wisdom of his course by adopting 
it. He had marked the need for uni- 
form valuations, since where one com- 
pany studiously undervalued its hold- 
irgs another would strain the valuation 
to the limit. In one case there was a 
difference in valuation of a United 
States Government bond between two 
companies of nineteen points! The com- 
missioner, too, has been one of the most 
ardent advocates of standardizing life, 
accident and health policies—particu- 
larly in standardizing phrases of indus- 
trial policies. 

But it is in stoutly and stubbornly 
Protesting against “fool” legislation 
that Commissioner Hardison commands 
most of the respect of the insurance in- 
terests. With many of the companies 
Teporting to the department he is by no 
means popular. He is rigorous as to 
his ideas, and hig policy in dealing with 
the reserves required by the liability 
companies has chafed many an insur- 


‘respect, 


one Massachusetts Insurance Commis- 
sicner who has attended regularly the 
public hearings of the joint legislative 
irsurance committee to stamp with his 
approval or disapproval, insurance 
measures which come up year after 
year for consideration. He firmly pro- 
tests against any interference with the 
slandard form of fire policy, just as 





FRANK H. HARDISON 


forcefully as he does any attempt by 
the bigger companies to encroach upon 
the border which he considers the law 
defines their sphere. 

In fire insurance matters, 
sioner Hardison has had 
sponsibility put upon him. He was the 
only commissioner who called for re- 
turns from the companies showing the 
amount of their liability in the con- 
gested districts of the larger cities, and 
ncre than one manager is said to have 
received a decided hint to curtail lines. 
His handling of the situations precipi- 
tated by the great conflagrations of 
Sen Francisco, Chelsea and Salem, in 
calling promptly upon the companies 
for a preliminary statement of their ap- 
proximate losses sustained, followed by 
a later report with full information, 
steadied the insurance situation and his 
tact and patience in handling delicately 
the problems of the weaker sisters, 
stock and mutual alike, hard hit by 
their losses, are gratefully remembered 
bv quite a few of them to-day. 

By the life companies of Massachu- 
setts he is held in the most profound 
and it is significant of the 
quality of Massachusetts supervision, 
that no legal reserve life company in- 
corporated under the laws of the Com- 
monwealth has ever failed. The peri- 
odical examinations have always been 
extremely thorough, its examining and 
actuarial departments being maintained 
at the top-notch of efficiency. The heart 
searchings resulting from the Arm- 
strong investigation committee failed 
to reveal anything to a recess commit- 
tee of the legislature, or the special 
commission appointed by the Governor, 
which in any way reflected upon the 
conduct of the Massachusetts compa- 
nies. 

An Expert of Experts on Compensation 

But the biggest job any commission- 
er ever had to tackle was that con- 
fronting Commissioner Hardison, when 
the legislature enacted its workmen’s 
ecmpensation laws. He was required 
te approve the rates imposed by the 
companies, since it was essential that 


Commis- 
unusual re- 
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UNITED STATES BRANCH 
123 WILLIAM ST., NEW YORK 
J. H. LENEHAN, United States Manager 
AGENTS WANTED IN PRINCIPAL CITIES AND TOWNS 


1914 
cecersocccce $1,439,399.53 
679,631.12 
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Assurance Co. 
OF TORONTO, CANADA 


Fire, Inland Marine and 
Tornado 
UNITED STATES BRANCH 
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W. R. BROCK, President 
W. B. MEIKLE, Vice-Pres. & Gen. Man. 
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they be adequate to ensure the solvency 
of the companies transacting compen- 
sation business. The larger stock com- 
panies wanted low rates, their strength 
and experience added to their equip- 
ment for transacting the liability busi- 
ness, apparently justifying their con- 
tention. The mutuals wanted higher 
rates, so that they could show divi- 
dends, according to their stock rivals, 
tLe mutuals claiming that the low rates 
were filed for the purpose of driving 





them out of existence. 
American experience in 
so rate-making 
sipecure. 

The difficulties culminated in the ap- 
pointment of an important commission 
by the legislature, the commissioner 
himself being its dominating factor. 
But the legislature rejected its recom- 
mendations and the commissioner saw 
ro other way than to ask the compa- 

(Continued on page 18.) 


There was no 
compensation, 
was anything but a 
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McKEE SOUNDS A WARNING 


FEDERATION MAN TALKS HERE 








Rumor That War Risk Bureau May Be 
Continued After Peace—Agents 
Must Prepare 
Mark T. 
izer of the Insurance Federations, 
spent twenty days out of the last thirty 
Ou tour of the 
country organizing federations, made 
a flying trip to New York this week 
aud, at a dinner of the Fire Insurance 
Society of New York on Tuesday night 
at the Drug Chemical Club, told 
local men that this movement to fight 
State insurance is sweeping the coun- 
try. The Drug Club room where the 

speech was made was crowded. 

Some of His Auditors 
Vice-President Buswell, of the Home; 
Secretary Richards, of the Eastern 
Union, and Schedule Maker Lenimon, 
of Larter & Lemmon, were some of 
the fire insurance men present. Robert 
Lynn Cox, manager of the Association 
of Life Insurance Presidents, and 
James V. Barry, of the Metropolitan 
Life, represented the life insurance 
community. L. S, Senior, of the Com- 
pensation Rating Board, was an inter- 
Among the casualty of- 
President Lott, 
Manager Mo- 
Duncan Reid, 


McKee, the dynamic organ- 
who 
his 


sleeping cars in 


and 


ested auditor. 
ficials present 
United States Casualty; 
r:y, Hartford A. & IL; A. 
Globe Indemnity; F. J. Walters, Lon- 
don G. & A.; Manager Holland and 
Assistant Manager Frizzell, of the 
Ruyal Indemnity. James J. Hoey, of 
the Continental, and former députy in- 
was on hand, 


were 


surance commissioner, 
while from Chicago came Fred A. Mor- 
rison, former secretary of the National 


Association of Casualty and Surety 
Agents, and others. 
Charles J. Holman, president of the 


Fire Insurance Society of New York, 
yielded the chair to Charles H. Hol- 
land, of the Royal Indemnity Company. 


To Continue War Risk Bureau? 


One of the statements made by Mr. 
McKee’ that caused particular interest 
was a rumor he had heard that the 
War Risk Bureau of the National Gov- 
ernment, will be continued after the 
clese of the European conflict. If the 
Covernment can go into the marine in- 
surance business, why can it not go 
into any other insurance business, is 
a thought that he pounded home. He 
also told of an attempt being made for 
Covernment bonding of Post Office em- 
ployes. 

Mr. McKee explained the organiza- 
tion plans of the Insurance Federation, 


vlich when completed will cover 
every county and every State. He 


brought out emphatically that the Fed- 
eration had no one’s “axe to grind,” 
aud that it was not an organization 
fer any one branch of the insurance 
business, but for all. He explained 
that the National Fraternal Congress 
has endorsed the Federation; so have 
the farms mutuals. The fraternals 
have a membership of 9,000,000; the 
farms mutuals of 7,000,000. 


Time for Preparedness 


He explained how federations were 
supplying some of the country papers 
with interesting insurance news, which 
he thought would be an important fac- 
tor in giving the public the real facts 
about insurance. He thought that if 
there were tremendous immigrations 
to America following the war more 


Is Now 


European social ideas would be intro- 
dnced here, and he was particularly 
earnest in saying the time to check 
State insurance is not when it actu- 
ally confronts the people, but right 
he 


now. “They must be prepared,” 
said. 
Mr. McKee briefly sketched condi- 


tions in North Dakota, Kentucky and 
other States which he has visited. He 
said that the Insurance Federation of 
New York is one of the most import- 
ant of any of the federations and is 
growing fast. 





Jersey City Investigation 
(Continued from page 13.) 


say Act and in view of this fact he 
thought that there were inconsistencies 
in the statement that rates were un- 
usually low outside of frame ranges. 
“If rates are so low why do the com- 
panies want the law to stand?” he 
asked. “I do not know whether or not 
the insurance companies are in favor 
of the Ramsay Act,” retorted Mr. Ward, 
“but we agents are in favor of it. We 
believe that under it rate-making has 
reached a science. The law is fair to 
everybody.” Mr. Klein corroborated 
this and said that the New Jersey Act 
is regarded as a model statute, proved 
by the fact that other States are copy- 
ing it. 
What Substitute Would They Have? 
It is rather interesting to know what 
the Jersey City officials would like 
to see put in the place of the Ramsay 
Act, if it is wiped out. 


American Companies 
Write Ballet Russe 
(Continued from page 1.) 


Company, which brought the dancers to 
this country, from loss. An idea of the 
extent of the coverage may be obtained 
from the following possible means of 
loss: 

“Should the train on which the dan- 
cers are traveling to appear by contract 
in a certain city be delayed in any way 
that prevents them from appearing, the 
loss would be borne by the insurance 
company. If sickness or accident to 
any of the principals make it impossi- 
ble to fulfill the contract, the Metro- 
politan Opera Company is covered. 
$50,000 Life Insurance Taken Out in 

Paris 

“Another feature of the protection is 
the $50,000 life insurance which Serge 
de Diaghileff, organizer and manager 
of the ‘Ballet,’ took out just before 
leaving Paris, in which the backers of 
the venture are the beneficiaries. 

“To my knowledge, this is the first 
time that American companies have 
vritten this class of insurance. Prac- 
t:cally all theatrical companies travel- 
ing from city to city are covered by 
insurance, but it has been placed most- 
ly in London Lloyds.” 





Newark authorities have raided five 
stores to stop the sale of benzine pol- 
ishes, 





The National Casualty of Detroit is- 
sued a new policy this week which 
gives a $50 natural death benefit. 












F. H. HAWLEY, Pres. 
fina 










ORGANIZED 1848 


¢ Ohio’s Oldest and Strongest Company 


Net Surplus Over $1,015,000.00 
AN AGENTS COMPANY 


W. E. HAINES, Secy. 





General Agent 


E. K. SCHULTZ 


PHILADELPHIA 


Eastern Pennsylvania, New 
Jersey and New York 


LOGUE BROS. & CO. 


PITTSBURGH 
General Agents 


Western Pennsylvania 











1854 


Total Assets . 


Total Liabilities: 
ere 


Net Surplus 


ORGANIZED 1854 


Reserve for Reinsurance ........ 
Reserve for Outstanding Losses 
Reserve for Taxes and all other Liabilities.... 


ee ee ee 


SURPLUS AS TO POLICYHOLDERS ... 


1916 


Sixty-Second Annual Statement 


Mechanics Insurance Company 
OF PHILADELPHIA 


$1,478,525 


pesenesie .--- $250,000 


747,491 
25,453 
10,964 


1,033,909 
$444,238 
$694,238 





1853 


ORGANIZED 1853 


1916 | 





Sixty-Third Annual Statement 


The Girard Fire & Marine Insurance Co. 
OF PHILADELPHIA 


Total Assets - 
Total Liabilities: 


Cash Capital..... seamesaneses 


Reserve for Reinsurance........ 


Reserve for Outstanding Losses 
Reserve for Taxes and all other Liabilities... 


I, nin cpcccdeciewe ss 
SURPLUS AS TO POLICYHOLDERS ... 





ind iwemgagel $500,000 
veeene penne 1,514,856 
sweenaesen’ 41,945 
3,500 2,060,301 
Riaeshanebenadewsndan $426,195 


$2,486,496 








$926,195 





DANIEL H. DUNHAM, President 


Cash Capital $1,000,000 








FIREMEN 


NEAL BASSETT, Vice-President 


JOHN KAY, Vice-President 


ORGANIZED 1855 





1915 


OF NEWARK, N. J. 


Surplus as to Policyholders $3,528, 183 3 


A. H. HASSINGER, Secretary 


INSURANCE COMPANY | 


Net Surplus $2,528,18 
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Hearn President 


of Cas. Co. of Am. 


—E. W. DE LEON LEAVES COMPANY 








Lyman A. Spaulding Refuses Re-Elec- 
tion as Chairman of Board, Which 
Position is Abolished 





Edward L. Hearn, vice-president and 
general manager of the Casualty Com- 
pany of America, was elected president 
of the Company at a meeting on Tues- 
day of this week. Lyman A. Spauld- 
ing, who succeeded Andrew Freedman, 
as chairman of the board of directors 
cf the Casualty Company of America, 
ssid that in view of the fact that Mr. 
Hearn was being elected president he 
would not think of being reelected 











EDWARD L. HEARN 








chairman of the board, and he was 
elected general counsel of the com- 
pany. The position of chairman of the 
beard has been abolished. 

John F. Jenkins was elected secre- 
tary and treasurer of the Company. 
Edwin W. De Leon, one of the organ- 
izers of the Casualty Company of 
America, and president since 1909, has 


retired. He also resigns as director of 
the Company. He will make his tem- 
perary headquarters with I. Tanen- 


baum & Son Co., of New York, brokers. 
Mr. Hearn’s Career 
Mr. Hearn is a strong figure in the 
casualty business. He became con- 
nected with the Company in the capa- 
city. of vice-president in 1907, and has 
a wide popularity with the insurance 
fraternity. For eleven years he was 
Supreme Knight of the Knights of Co- 
lumbus, placing that fraternity in the 
van of the fraternity insurance organi- 
zations. In 1909 he assumed the busi- 
ness management of the Casualty Com- 
pany of America, with the titles of 
vice-president and general manager. 
Mr. Spaulding Distinguished at Bar 
Mr. Spaulding was elected president 
of the Casualty Company of America 
in 1907. He retired from that office 
to become chairman of the board of 
directors and general counsel, taking 
Supervision of the claim and legal de- 
partment. He attended school in Ger- 
Many, where his father was United 
States Consul, and later he became a 
vice-consul. He was admitted to the 
bar and became one of the leading in- 
terpreters of negligence law in the city 
and as a trial lawyer was in charge of 
Diany litigations of great importance. 
Mr. Jenkins is an able home office 
oficial, and has a splendid head for 
organization, with a thorough knowl- 
edge of finance. 
Statement By Mr. De Leon 

Mr. De Leon, who has generally rep- 
resented the Company at the Bureau 
conferences, is particularly an expert 
1 compensation and liability insur- 
ance. He has written a number of text 


Casualty and Surety News 


In a statement 
De Leon said 


books on the subjects. 
tu the newspapers Mr. 
in part: 

“The changes in the casualty busi- 
ness in the past few years and the dou- 
ble responsibility of the underwriting 
ard in addition assisting in financing 
the Company, due to adverse laws and 
unfavorable conditions, prompted my 
desire to be relieved of at least the 
financial and investment responsibili- 
ties. Credit is due to the home office 
staff and the field force, who have 
worked loyally and enthusiastically in 
the upbuilding of the Company’s busi- 
ness, and whose generous support has 
always been appreciated by me.” 





ACCIDENT-HEALTH RE-INSURANCE 





Casualty Company of America Takes 
Over Alabama Business of Great 
Eastern Casualty 





Announcement was 
Casualty Company of America this 
week that it had re-insured the acci- 
dent and health business of the Great 
Eastern Casualty in the State of Ala- 
bama. The re-insurance takes effect as 
of January 1, from which date the Casu- 
alty Company has assumed all obliga- 
tions under the Great Eastern’s con- 
tracts. 


made by the 


U. S. CASUALTY’S NEW LINE 





Organizes Industrial Health and Acci- 
dent Department—George L. For- 
rest to Be Manager 





The United States Casualty this week 
took steps toward the organization of 
a monthly premium health and acci- 
dent department. The company will be 
prepared to write this class of business 
as soon as the three forms of policies 
it has prepared have been approved by 
the insurance departments of New York, 
New Jersey, Connecticut and Pennsyl- 
vania, to which four States it will limit 
its writing for the present. 


George L. Forrest, formerly manager 
of the eastern department of the North 
American Accident of Chicago, has 
been appointed manager of the depart- 
ment. Mr. Forrest is a brother to A. E. 
Forrest, president of the North Amer- 
ican Accident. 

The industrial accident and health 
department of the United States Casu- 
alty will occupy quarters on the fourth 
floor of the building at 80 Maiden Lane, 
in which building the home office of the 
company occupies the entire third 
floor. 





CASUALTY LECTURES 
—___ 
Will Be Given By the Insurance Society 
of New York in the 
Spring 





The Insurance Society of New York 
is to extend its activities by a course of 
casualty insurance lectures in the 
spring. The following series of lectures 
have already been decided upon: 

W. G. Cowles, vice-president of 
The Travelers—‘Workmen’s Compensa- 
tion”; S. Herbert Wolfe—‘‘The Casual- 
ty Company Accountant and His Fu- 
ture’; W. P. Larned, Fidelity & Casu- 
alty—“Burglary Insurance in All Its As- 
pects”; L. B. Brainard, Hartford Steam 
Boiler Company—“Steam Boiler and 
Fly-Wheel Insurance”; E. F. Howell, 
superintendent, Liability claim depart- 
ment, Royal Indemnity—‘The Claim 
Department”; L. S. Senior, Compensa- 
tion Inspection Rating Board—‘Funda- 
mental Principles of Compensation 
Rating.” 

The Society hopes that the course 
will be as popular as its fire insurance 
adjustment lectures. 





Home Office 


Fidelity and Surety Bonds 


AMERICAN FIDELITY COMPANY 


Accident, Health and Burglary Insurance 


We have attractive contracts for good agents 


WRITE TO 


Montpelier, Vermont 











No Red Tape and 
No Delay 


Incorporated April, 1905 


Alinnis Surety Company 
“WE ISSUE SURETY BONDS” 


Liberal.Commissions — :: 
WRITE TO DAY 


Local Agents Wanted Everywhere 


Attractive Contracts 











C. A. CRAIG, President 


W, R. WILLS, Vice-Pres. 


The National Life and Accident Insurance Company 
NASHVILLE, TENNESSEE 


Industrial, Life, Health and Accident Insurance 
in ONE policy 


C. R. CLEMENTS, Sec, & Treas. 








Other lines written: 





Prudential Sasualty Go. 


INDIANAPOLIS 
Write for our SPECIAL BONUS OFFER for 
PERSONAL ACCIDENT AND HEALTH producers ‘ 


BURGLARY AND PLATE GLASS 
erty Damage, Collision, Employer’s Liability, Public, Teams, 
Compensation, General Liability, Industrial Accident and Health. 


ASSETS OVER A MILLION 
SATISFACTORY SERVICE TO POLICYHOLDERS AND AGENTS 


REAM, IVES AND WRIGHTSON, Eastern Managers, 
24 BROAD STREET, NEW YORK. 


Automobile Liability, Prop- 
Elevator, Workmen's 








COMMERCIAL’S STATEMENT 
Company Wrote $1,232,207 in Business 
Last Year—Surplus Growing— 
Assets, $1,625,313 





The Commercial Casualty Co., which 
had an unusually prosperous’ year, 
wrote $1,232,207 in 1915, and on Decem- 
ber 31 last had $1,625,313 total assets. 
A large percentage increase in surplus 
also was made. 

Extracts from the Company’s state- 
ment, December 31, 1915, follow: 


Assets 
Cash in banks and office.. $90,779.30 
Mortgages, stocks, bonds 
and investments ........ 1,332,735.00 
Irterest due and accrued, 


December 31, 1915....... 14,866.30 
Premiums in course of col- 
lection, under 90 days... 
2alance on deposit with 
Compensation Commission 


Oe TOW TOE ok cccasewas 


185,284.05 


1,648.57 
. $1,625,313.22 


(i, er ere 
Liabilities 
CE: ci dirs i smeeves bans $375,000.00 
Reserve for unearned pre- 
WE nc Sewn chaede nesses 543,948.33 


Reserve for liability and 
compensation claims .... 
Reserve for other than lia- 
bility and compensation 
claims 


319,660.00 


46,772.12 


Reserve for taxes, commis- 
sions due and all other 


liabilities ............... 58,958.30 
WUE: é-s0sedt neawacadence 280,974.47 
na Pe Baha $1,625,313.22 


The manner in which this Company 
is growing is illustrated by the follow- 
ing figures: 


1910 1912 1914 
Total assets ......... $404,792 $628,702 $1,293,503 
Business written 29,497 349,879 990,350 





TRAVELERS MUTUAL MEETS 


The Travelers Mutual Accident As- 
sociation held its thirty-third annual 


meeting in Utica this week. It has 
91,809 members. Henry D. Pixley was 
elected president. The total assets 


are $753,744. Disbursements were as 
follows for the year: 


Indemnity claims .......... $448,424.32 


Death claims ..... wehasawes 193,600.00 
ee Ge Ge cbhiccanasivaees 9,250.00 
GS CE GO) wccevsasecadess 6,626,00 
Total to members ........ $657,899.32 
Surgeons’ fees and a 
DEE avsceussctendne 37,476.69 


Total claim department . .$695,376.01 


The total expense of the year was 
$106,195. Receipts from members by 
way of assessments were $849,361. 
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Contributes to Boys’ Club 
Among the contributors to the new 
Boys’ Club of New York is William B. 
Joyce, president of the National Surety 
Co., who began life as a newsboy 
* * * 
Unique Claim 


Don’t try to stick a chicken, says the 


National Casualty Co. The papers are 
full of accounts of chickens sticking 
men right along, but not many of the 
reverse cases. A Minnesota _ policy- 


holder very frankly admitted his efforts, 

and reported that the result was that 

he got stuck, as the chicken and a knife 

took off one of his fingers. A month 

and a month’s indemnity fixed him up. 
* * * 


Ball Players as Risks 

Christy Mathewson, pitcher of the 
Giants, who sells insurance in the win 
ter time, recently attended an insurance 
banquet in Newark. Writing about it in 
the New York “World” he says that 
ball players are regarded as better risks 
than formerly. He probably means from 
a life insurance viewpoint. Ball play- 
ers are not good risks from a casu 
alty viewpoint. Ask John Evers, of the 
Braves, who has had everything bro 
ken but his neck, which many people 
have felt like breaking. 

The Polo Grounds—National 
tion Co.—carries about $300,000 insur- 
ance. During the last season one of 
the spectators: was hit by a foul. <A 
lawyer read about him in a paper and 
got him to sue the company. John 
Foster, secretary of the Giants, quietly 
handed a season pass to the injured 
fan and the suit was called off, much 
to the consternation of the legal guide. 

A much more successful writer of ac- 
cident insurance than Mathewson is 
Sweeney, second baseman of the Chi- 
cago Cubs, who in winter time solicits 
in Boston for the Massachusetts Bond- 
ing, & Insurance Co, 

oo a as 
German Social Insurance 

Gustav C. Roeder, a staff correspond- 
ent of the New York “World” has re- 
turned from Germany and is telling 
readers of the ‘“‘World” of conditions 
there. 

He describes the insurance situation 
in Wednesday's “World.” His view of 
life insurance conditions will be found 
on another page of this paper. His 
news of social insurance activities fol- 
lows: 

Employes’ insurance is compulsory 
in Germany, covering protection in case 
of sickness, accident, disablement and 
old age, besides making provision for 
the families of deceased workers. At 
the present time about 20,000,000 peo- 
ple are insured against sickness in offi- 
cial organizations which own and oper- 
ate about 100 hospitals. Up to 1912 
these organizations expended $1,300,- 
000,000. 

Accident insurance organizations so 
far have expended for accident preven- 
tion $7,000,000. Twenty-five million 
workers in 800,000 factories and shops 
are insured against accident, while ap- 
proximately $40,000,000 have been spent 
to cure injured workers. 

Manifold is the activity of the insur- 
ance organizations in case of disable- 
ment and for the families of deceased 
workers. One of their foremost en 
deavors is the fighting of tuberculosis. 

These organizations own and operate 
eighty hospitals with more than 10,000 
beds, for the erection and maintenance 
of which more than $22,000,000 were 
spent. About 50,000 people with lung 


Exhibi- 









trouble are treated every year with re- 

markable effectiveness. 
Ninety-two per cent. of 

were either cured or improved in 1912, 


the patients 
as against only 68 per cent. in 1897. 
Deaths from tuberculosis in Prussia in 
1890 were 84,086, and in 1913 only 56,- 
583. 

In their endeavors to provide health- 
ful living quarters these organizations 
have loaned out at a low rate of inter- 
est $120,000,000, besides spending for 
further beneficial purposes $500,000,000. 
The total expended by the workers’ in- 
surance organizations reached up to 
1913 almost $2,700,000,000. 

At the present time 1,300,000 people 
receive old age pensions in Germany 
representing a yearly outlay of $56,- 
000,000, while 1,200,000 disabled work- 
ers receive support aggregating a year 
ly sum of $45,000,000. 

These expenditures will undergo a 
considerable increase after the war, be- 
cause many of the workmen, now in 
field, will not be able to follow their 
profession. 


FORD CARS FOR AGENTS 

The Federal Casualty Company of 
Detroit is offering a new Ford auto 
riobile to each Federal agent who, dur 
ing 1916, shows an increase of $500 in 
earned premiums. This is followed by 
ofters of cash prizes aggregating sev- 
eral thousands of dollars to agents 
who, during 1916, show an increase in 
collections ranging from $250 to $350. 

From the manner in which this offer 
has been received Mr. Cliff estimates 
his purchase next January will be in 
the neighborhood of fifty motor cars 
and hopes it may be more. 

This is certainly a liberal enough 
prize to effect the most diffident man 
ager, and its result will be well worth 
watching. 

SECURITY CONGRESS DELEGATES 

A number of prominent insurance 
men have been appointed delegates to 


the National Security Congress which 
will meet in Washington on January 
20, 21 and 22. Eminent speakers will 


discuss the various phases of prepared- 
ness with especial reference to the posi- 
tion of the United States in the light 
of world politics. 


Reading, Pa., has appropriated $4,500 
for compensation insurance. 


More new accident policies are to be 
announced by companies. 





~# TO HONOR WALTER C. FAXON 


25TH ANNIVERSARY WITH AETNA 


General Agents, Branch Managers and 
Officers Will Give Vice-President 
Dinner on Monday 


In celebration of the twenty-fifth an- 
niversary of his connection with the 
Company, the officers, branch managers 
and general agents of the Aetna will 
give Walter C. Faxon, vice-president of 
the Company, a dinner at the Hotel As- 


tcr, New York, on Monday, at which 
they will present him with a silver 
service. 

A sentiment characteristic of Aetna 


men prompted the officials who had in 
cnarge the tendering of this tribute to 
limit the contributions to the officers, 
branch managers, and general agents of 
the Company, and to a few others with 
vkom Mr. Faxon was particularly in- 
timate. 

The dinner on Monday will be attend- 
ed by Aetna men from all parts of the 
United States. It is expected that there 
will be about seventy-five present. 

Walter C. Faxon’s Career 

Walter Collyer Faxon was born at 
tiartford, Conn., on July 18, 1856. He 
yas educated in the Hartford schools. 
lie began his insurance career with the 
Travelers in 1874. In 1891 he left the 
Travelers to go with the Aetna Life. He 
was elected assistant secretary of that 
company in 1895, secretary in 1902 and 
to his present position in 1905. In 1908 
he wae elected vice-president and di- 
rector of the Aetna Accident and Lia- 
bility. Mr. Faxon is a member of the 
Society of Mayflower Descendants in 
the State of Connecticut, treasurer of 
the Sons of the Revolution in Connec- 
ticut, and also a member of the Order 
of Deseendants of Colonial Governors; 
the Society of Colonial Wars in Connec- 
ticut and of the Order of the Founders 
end Patriots of America. 


CAN’T REJECT UNDER 60 DAYS 


Copy of Letter to Employers Sent Out 
By Pennsylvania Board Regarding 
Notices 


Pennsylvania employers who did not 
reject the compensation features of the 
workmen’s compensation act before 


Jinuary 1 are now learning that they 
cannot reject them under 60 days. 

The employers are required to pay 
compensation if any accidents occur 
during the 60 days before their rejec 
tion becomes operative. They must 


also obtain compensation insurance for 
those 60 days. 

The following letter is being sent to 
employers who, since January 1, have 


sent notification of rejection: 

“Notices have been received from 
you in which you undertake to reject 
the provisions of the workmen’s com- 
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pensation act, in so far as it applies to 
your employes. 

“In reply, you are advised that if 
you did not desire to come under the 
workmen’s compensation act it was nec- 
essary for you to reject before Decem- 
ber 31, 1915. 

“After January 1, 1916, your status 
changed. You cannot reject the provi- 
sions of the act now, except by notify- 
ing this office of your intention to do 
so, and also notifying your employes. 

“Sixty days after such notice is re. 
ceived, the board will act upon your 
r.otification. In the meantime your em- 
rloyes are under the workmen’s com- 
pensation act, and entitled to compen- 
sition in case they are injured in the 
rerformance of their duty.” 


UTICA AUTO MUTUALS 


Two Contemplated if Bills in New York 
Legislature Pass—Train on 
Organization Committee 


If the automobile mutual insurance 
bills introduced in the New York legis- 
lature become laws two such compa- 
nies will be formed in Utica by men 
who are directors of the Utica Mutual 
Compensation Insurance Company. 

The men interested include the fol- 
lowing Uticans: Frederick S. Kellogg, 
Frederick W. Kincaid, Quentin Mce- 
Adam, F. S. Munger, D. DeW. Smyth, 
Jchn L. Train, Merwin K. Hart, Beech- 


er M. Crouse, Bradford H. Divine, J. 
lin Hughes, John P. Campbell and 


William B, Foster. 

The management of the automobile 
companies will be the same as that of 
the Utica Mutual Compensation Com: 
pany. 


Comm. Hardison’s Career 
(Continued from page 15.) 


nies, stock and mutual, voluntarily to 
form a bureau in which the department 
would have a voice in the event of dis- 
agreement. The companies assented, 
and the Massachusetts Rating and In. 
spection Bureau, selected Deputy Insur- 
ance Commissioner Lemuel G. Hodg- 
kins as its manager, a compliment no 
less to Mr. Hardison himself than to 
his able lieutenant gwho for years has 
been in the close confidence of his 
friend and chief. This organization, 
conducted on the lines of the New York 
Bureau, is now engaged in compiling 
its manual. 

Freak Legislation Promptly Recognized 


The whole policy of Frank H. Hardi- 
son has been to strengthen the spirit of 
te laws of the commonwealth. Freak 
legislation has received short shrift 
from him, and it is significant that in 
the matter of savings bank insurance 
he refused to express any opinion what- 
ever, stating that it was admittedly an 
experiment which the legislature had a 
perfect right to try if it felt so dis- 
pesed. 

It is impossible to chronicle ade 
quately the constructive work of the 
d=partment under the administration of 
Frank H. Hardison, for much of it may 
not, in the interest of the companies 
concerned, be chronicled. He is @ 
strong man with the faculty of pick- 
ing strong and able men to help him 
and in his Deputy H. L. Peabody, he 
has a capable right hand inspired with 
the same ideals that have ever been 
characteristic of the insurance depart 
ment. 

Commissioner Hardison’s term of of 
fice expires this year. Had Governor 


Walsh, a Democrat, been re-elected, it is ° 


more than likely that he would have uP 
set the tradition that the insurance de 
partment be maintained free from poli- 
tical influences, for the salary attached 
to the office is such as to draw the el 
vious desire of office seekers. Mfr. 
Hardison’s re-appointment at the hands 
of Governor McCall is regarded 48 
certain. 
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Special Talks With Local Agents 








Some interesting Trav- 

Some Interest- elers accident claims 
ing Travelers follow: Manager of 

Claims Gas & Electric Co., 

Corning, N. Y.—Was 

riding in an automobile which failed to 

make curve, and the chauffeur applied 

the brakes so suddenly that insured 

was thrown from car, fracturing the 
cervical vertebrae. 

Proprietor of Fire Proof Door Co., 
Los Angeles, Cal.——-Was camping with 
a@ party in the mountains. Someone 
placed some cans of beans in the fire 
to heat but failed to ventilate them. 
Our insured was pulling the cans out of 
the fire with a stick when one of them 
exploded, burning him severely on the 
face. 

Superintendent of Gas Light Co., St. 
Louis, Mo.—Carelessly placed his hand 
on the drum of a locomotive crane and 
in consequence lost the second and 
third fingers of his left hand. 


Mechanical Engineer, Bethlehem, Pa. 
—Was engaged in supervising the prep- 
aration of an eighteen pound shell when 
he was killed by a premature explosion. 


Motorcycle Policeman, Savannah, Ga. 
—Was riding his motorcycle when a 
brick fell from a pile of paving bricks 
and rolled under his wheel, throwing 
him to the ground, cutting and bruising 
him severely. 

Cashier Lumber Co., San Francisco, 
Cal.—Walking down the aisle of a street 
car was struck in the left eye by a 
scarf thrown over the shoulder of a 
woman ahead of him, resulting in in- 
juries to his eye. 

Attorney, Portland, ‘Oregon.—Riding 
in elevator, slipped on cigar stub and 
fell on a sharp pointed pencil in the 
outside pocket of one of the other pas- 
sengers. The point of the pencil pene- 
trated his left eye. 

Plastering Contractor, State College, 
Pa.—Was run into by some boys coast- 
ing and partially disabled. While still 
suffering from the effects of the first 
accident his grandson set fire to some 
excelsior and the insured in putting out 
the fire sustained burns on the hands 
and face. 

Lawyer, Rockford, Ill—Was putting 
up a clothesline for his wife when he 
slipped and fell, injuring his back. 

Proprietor of Garage, Waterford, 
Conn.—Had leaned his gun against a 
tree after shooting a partridge, when 
his dog knocked down the gun which 
was discharged striking the insured un- 
der his right arm. 

Real Estate Dealer, Akron, O.—Was 
thrown from buggy, fracturing arms 
and ribs, and received fatal injuries.. 

President of Logging Company, Aber- 
deen, Wash.—While inspecting the 
work slipped from boom stick and fell 
into logging pond and was drowned. 

Real Estate Agent, Somerville, Mass. 
—Drowned while taking a bath in the 
surf. 

Manager Coal Company, Waterloo, Ia. 
—Was driving automobile which skid- 
ded and turned turtle and insured was 
instantly killed. There was a heavy 
storm of sleet and the roads were in 
bad condition. 

Vice-president of a Salt Company, 
San Mateo, Cal.—While riding in an 
automobile it started to rain and while 
kneeling on the ground putting chains 
on the wheels, a passing automobile 
skidded and ran over both legs. 

Vessel Owner, Cleveland, Ohio.—In- 
sured was crossing street when struck 
by automobile which threw him against 
pavement, fracturing his skull and fatal- 
ly injuring him. 

e . s 


The Federal Casualty Co. 
calls attention to waste of 
supplies by agents. 

The question of waste is 
probably the most serious 
88 regards supplies. With few excep- 
tions, solicitors are extremely extrav- 


Prodigal 
Use of 
Supplies 


agant where supplies are concerned 
with the result that the furnishing gra- 
tis has become a serious problem with 
most companies. The demands are be- 
coming each day more unreasonable 
aud extravagant, and the item of ex- 
rense is assuming undue proportions. 
A radical reform must be effected by 
the agents themselves or the end of 
free supplies is near. We have heard 
ef agents who used imprinted station- 
ery, furnished them by the company 
without cost, for scratch pads, who dis- 
tributed hundreds of circulars, court 
plasters, cards, etc., in localities where 
they did not expect or even try to get 
aLy business; who brazenly ask for an 
unlimited number of specimen policies 
with the anticipation of using them like 
circulars; who order hundreds of ap- 
plications at a time when they are not 
writing fifty a year; who unblushingly 
ask for a thousand imprinted letter 
heads or envelopes when not doing a 
$10 per month business. These are but 
exemplifications of the height of folly 
to which many go, yet it is most diffi- 
cult to make the average solicitor real- 
ize that if extravagance of this kind is 
permitted to go unchecked it will inevi- 
tably react to his own personal disad- 
vantage by impairing the company’s 
financial standing and lowering its rep- 
utation for sound and economical man- 
agement. 
* * * 


Henry C. Walters, general 


The counsel of the National 
Question Casualty Co., points out 
of Notice that recent experiences 

with claims which have 


been referred to his department have 
rrompted him to enter into a discussion 
of the question of late notice. The 
question of notice is governed by the 
provisions of the Standard Provisions 
Law, and is as follows: 

“Written notice of injury on which 
claim may be based must be given to 
the company within twenty days after 
the date of the accident causing such 
injury. In the event of death, immedi- 
ate notice thereof must be given to the 
company. Such notice given by or in 
behalf of the insured or beneficiary, as 
the case may be, to the company at its 
home office, or to any authorized agent 
of the company, with particulars suffi- 
cient to identify the insured, shall be 
deemed to be notice to the company. 
Failure to give notice within the time 
provided in th> policy shall not invali- 
date any claim, if it shall be shown not 
to have been reasonably possible to give 
such notice, and that notice was given 
as soon as was reasonably possible.” 

By making this provision, the legis- 
lature has recognized the right of the 
ecmpany to an opportunity to investi- 
gate the circumstances surrounding an 
isjury for which claim is made, while 
the facts are fresh in the minds of those 
having knowledge thereof. Failure to 
give the required notice operates as a 
ferfeiture of the right to indemnity. 
The following requirements should be 
reticed. The notice must be written. 
It must be given to the company or to 
an authorized agent. The burden is on 
the assured to show that it was not 
reasonably possible to give notice with- 
in twenty days, and that notice was 
given as soon as was reasonably possi- 
tle. The courts will not recognize such 
excuses as are at times presented, that 
the insured forgot that he had a policy, 
or had neglected or failed to read the 
policy provision, because the insured is 
presumed to have knowledge of the re- 
quirements of his contract. The disa- 
bility which will excuse late notice 
rust be such as would prevent the in- 
sured from giving attention to his busi- 
ress affairs, and notice must be given 
as soon as the disability is removed. 
if he was able to call upon his physi- 
can, or was confined to the house, but 
not confined to the bed, it cannot be 
said that it was reasonably impossible 
to give notice. 





Georgia Casualty Company 
MACON, GEORGIA 
W. E. SMALL - - - President 


A Strong Casualty Company Surplus and Reserves over $800,000 


Writes the Following Forms of Casualty Insurance 
ACCIDENT PLATE GLASS HEALTH LIABILITY 
AUTOMOBILE BURGLARY ELEVATOR TEAMS 
AGENTS WANTED IN UNDEVELOPED TERRITORY 


Apply PETER EPES, Agency Manager, Home Office. 








The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 


HOME OFFICE, 47 CEDAR STREET 
CHARTERED 1874 


POLICIES 


EUGENE H. WINSLOW, President 
R. R. Cornell, Vice-Pres. S. Wm. Burton, Sec. Alonzo G. Brooks, Ass’t Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 


PLATE GLASS 
‘PERSONAL ACCIDENT 
AND HEALTH 


OF THE MOST 
APPROVED FORMS 








GENERAL ACCIDENT 


FIRE and LIFE 


Assurance Corporation, Limited 
55 John Street, New York 
The Very Best Policies at Reasonable Prices, With Large Assets Behind Them 
ACCIDENT—HEALTH—LIABILITY 
Automobile, Elevator, Teams, Burglary, Workmen’s Compensation, Etc. 
C. NORIE-MILLER, United States Manager 


Metropolitan Department, 100 William Street, New York 
New England Department, 18 Post Office Square, Boston, Mass. 








THE SIGN OF GOOD CASUALTY INSURANCE 


ne Sees F. J. WALTERS 
oe SS JOHN STREET 
F. W. LAWSON New York 
General Manager Usenet 
Liability, Accident, Elmer A. Lord & Co. 
Burglary, Boiler and 145 Milk St., Boston 





Resident Managers 


Credit Insurance New England 


Established 1869. 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 








New England Equitahle Insurance Co. 
BOSTON, MASSACHUSETTS 


INCORPORATED 1901 
PAID UP CAPITAL $1,000,000 


B. J. TAUSSIG 
President 


FIDELITY AND SURETY BONDS 


ACCIDENT AND HEALTH PLATE GLASS AND BURGLARY 
LIABILITY AND WORKMEN’S COMPENSATION 
AUTOMOBILE PROPERTY DAMAGE 
Efficient Service to Policy Holders, Agents and Brokers 














The Frank fort General Insurance Co. 


of Frankfort-On-The-Main, Germany 
——ESTABLISHED 1865— 
United States Department, 123-133 William St., New York, N. Y. 
TRUSTEES: Union Trust Company, 80 Broadway, New York City 
C. H. FRANKLIN, U. S. Mer. and Attorney JNO. M. SMITH, Sec. U. S. Branch 


LIABILITY— INSURANCES TRANSACTED 

Employers 

Public ‘Vessel Owners Burglary 

Teams General Contingent Workmen's Collective 
Workmen's Landlords Druggists & Individual Accident & Health 
Compensation Elevator Physicians Industrial Accident & Health 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 














THE EASTERN UNDERWRITER January 21, 1916. 

















New-York Life Insurance Co., 


346 & 348 Broadway, New York City 


To the Policy-holders and Public: 


One year ago I stated that the European war would not have any material effect on our Company, 
notwithstanding the world-wide character of its business. I now confirm that statement by facts based 
on experience that includes twelve added months of war. 


In life insurance the financial effect of mortality is expressed by the per cent. which the total actual 
death losses of the year bear to the expected death losses according to the tables of mortality adopted by the 
state for valuation purposes. Through a period of years this per cent. (disregarding fractions) has been 
as follows:— 

1912 Actual death losses 76% of the “expected” 
1913 Actual death losses 73% of the “expected” 
1914 Actual death losses 73%, of the “expected” (5 months of war) 
1915 Actual death losses 73% of the “expected” (12 months of war) 


In all the world, from the beginning of hostilities up to January, 1916, seventeen months, we had 
in all the membership of the Company 534 separate war claims. 


During the year 1915:— 


409 members of the Company were killed in war 

448 members of the Company were killed by accident 
707 members of the Company died of cancer 

772 members of the Company died of pneumonia 

950 members of the Company died of tuberculosis 


A modern war cannot be localized. Electricity, steam, and the partial conquest of the air, have 
made the world so small that any great international upheaval shocks the whole of civilization. War 
under such conditions takes its toll impartially, and in these days the nation which is an “innocent 
bystander” suffers proportionately with the belligerents. This Company had, in seventeen months, war 
losses from seventeen countries, and what may be called AMERICAN LOSSES exceed those of any 
belligerent country except in two instances: 


United States (including Lusitania losses).................00 0c eee eee ees $112,000 
Ltt lis alee eee Re NEC kANOEN Obed dedede pwatabeeeeeneekhakes 29,000 
I ald ie ats oe ith bees pce e as ebde bole bead hehe oR ES TESe 105,500 
Ne ie KN de MRCS OK ee SHEL ODEREREEEEREER RR EESS 23,000 
eG eee ieee EE i ha aha Res te eee dee ed weed KEE EEO OESES 49,000 
a 6 eg a ae a ee ie Ces ah eRe OR AR ER OREN R SERS & Ode 84,000 
EES op Re ee a Ee ee Tey re 76,000 


Only in France and Germany have the totals exceeded those of our own country. 


Life insurance isn’t designed merely for times of peace. It would confess its inability highly to serve 
humanity if it did not measurably cover all the risk naturally incurred by healthy men. 


DURING THE YEAR 1915 NO POLICY-HOLDER OR BENEFICIARY, WHEREVER RESIDENT 
WAS DENIED A REASONABLY PROMPT SETTLEMENT OF ANY JUST CLAIM. WE HAVE 
{GNORED AND STILL IGNORE ALL MORATORIA, ALTHOUGH THESE REGULATIONS ARE IN- 
VOKED AGAINST US IN SOME PLACES. 


In New Business we have made good the natural shrinkage on an outstanding business of 
$2,347,000,000 at the close of 1914, and increased the total amount to $2,403,000,000 at the close of 1915. 
Of the $214,000,000 new business paid for in 1915 over $200,000,000 was secured in the United States and 
Canada. 


NO BOND ISSUED BY ANY BELLIGERENT COUNTRY AND HELD BY US WAS IN DEFAULT 
OF PRINCIPAL OR OF INTEREST AT THE CLOSE OF 1915. 


THE INVESTMENTS OF THE YEAR (OUTSIDE OF LOANS ON POLICIES AND REAL 
ESTATE ACQUIRED THROUGH FORECLOSURE) WERE $36,696,191.59 INVESTED TO PAY 5.13%. 


Assets (market values) Dec. 31,1915.......................-. $822,917,849.85 
ES | 699,353,383.57 
Reserved (market values) for Dividends and Contingencies, 

er oo a nig Wk hn ee a RR 123,564,466.28 
mmcmmme BPEG. . «0. ieee cece. es kc AER OUe Leen eke 131,525,014.75 
| ee 75,921,160.24 
January 13, 1916. DARWIN P. KINGSLEY, President. 




















Co-ins 


Con 
Hague 
the a 
to bri 
say A 
alice | 
lic,” 
of thi: 
the ci 
regard 

Com 
ter-pag 
City n 
a grie 
with ] 
rate o 
new 1 
twelve 
took ¢ 
rates, 


This 
insural 
City, t 
the ag 
office 
that th 
city he 
the fre 
stood f 
fact, C 





